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Which would you rather lose— 
property dollars or income dollars? 


A HARTFORD ADVER- 
TISEMENT aimed at 
managers, engineers, 
lawyers, bankers — via 
the magazines they read 
for business purposes. 
It appeared in Business 
Week, Nation’s Busi- 
ness, Engineering News- 
Record, American Bar 
Association Journal, 
Banking and five others. 
Their readers are the 
keymen who buy big 
policies for themselves 
and their clients. These 
ads explain the kinds 
and amounts of protec- 
tion they need. 

They make selling 
easier for Hartford 
agents and brokers. 


If disaster shuts down your place of business, you will suffer an income 
and a property loss. You need protection against both! 

Property insurance alone won't protect you against loss of income, 
but Hartford’s Business Interruption Insurance can do just that. If fire, 
storm, or other hazards insured against, force you to suspend business, 
Business Interruption Insurance can protect you against loss of antici- 
pated earnings. 

Business Interruption Insurance can give you just what your busi 
ness itself would have given you if no interruption had occurred. 

Here, briefly, is how Business Interruption Insurance protects you: 


BUSINESS BALANCE SHEET FOR ONE MONTH 
Before Fire 


Sales : 
Cost of Merchandise 
Gross Profits 
Expenses 

Net Profit 


After Fire —WITHOUT Business Interruption Insurance 
Sales ree, ; ’ 
Cost of Merchandise 
Gross Profit ; 
Expenses continuing during shutdown 
Net Loss : 
Add. Anticipated Profit Prevented 
Total Loss 


After Fire —wWITH Business Interruption Insurance 
Sales 
Cost of Merchandise 
Gross Profit aie 
Income from Business Interruption Insurance . 
Expenses which continue . oe oe ee ee ae 
Net Profit. .. , . + «2 eo 


(Same as was anticipated had no interruption occurred) 


Hartford’s Business Interruption Insurance is adaptable to almost any 
business enterprise; stores, factories, garages, theatres, hotels, etc. 

The Hartfords have prepared work sheets to help determine how 
great a loss you might suffer and how much insurance you will need 
to safeguard your income. Write for them—there’s no obligation! 


HARTFORD 


HARTFORD ACCIDENT AND INDEMNITY COMPANY 
HARTFORD LIVE STOCK INSURANCE COMPANY 


Writing practically all forms of insurance except personal life insurance 


Hartford 15, Connecticut 
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W. C. Moore Illuminates 
Replacement Cost Cover 


William C. Moore, manager of educa- 
tio and research for General Adjust- 
ment Bureau, won acclaim in his ap- 
pearance before the American Manage- 
ment Assn. insurance conference at Chi- 
cago when he gave an exposition of re- 
placement cost insurance. Mr. Moore 
has a clear style of expression, his 
tempo is fast but unhurried and he re- 
yeals his good humor in what he says 
and how he says it. Here is definitely 
a number for insurance convention pro- 
gram makers. : 

Mr. Moore was on familiar ground at 
Chicago as that was his boyhood home 
when his father, L. A. Moore, was with 
the old Traders of Chicago and later 
with New York Underwriters. 

Mr. Moore said that the trend is to- 
ward covering full replacement cost by 
endorsement rather than by writing a 
separate policy to fill the gap between 
full replacement cost and the customary 
adjustment figure determined with due 
allowance for depreciation. 


Sets Forth the Pros 


Sizing up the pros of such coverage, 
from the insured’s standpoint, he said, 
there are a number of sound reasons 
why replacement cost insurance is desir- 
able. The assured could argue that 
since insurance is a contract of indem- 
nity, it should indemnify in full. Why, 
the owner asks, should he be required 
to pay from his pocket any sum of 
money when repairs or replacements 
are necessary? He did not want the 
fire and he was willing to pay whatever 
premium was asked for full protection 
yet the basic property insurance cover- 
age only insured for actual cash value 
and the difference between that and re- 
placement cost was a risk carried by 
the owner. Such an argument dis- 
misses the idea that without the owner’s 
contribution to depreciation he has had 
“free” usage of damaged or destroyed 
materials in the past. The owner may 
say that he understands depreciation but 
if he is willing to pay an extra premium 
why should not depreciation which is 
simply one aspect of owning property, 
be as sound a subject for insurance as 
the physical property itself. 

Mr. Moore conceded that if there is 
no moral risk under any possible condi- 
tions, the argument seems to be a sound 
one. 


Advantages for Adjuster 


From the adjuster’s standpoint there 
are several advantages to replacement 
cost insurance. The question of deprecia- 
tion has always been a difficult one to 
handle. Where replacement cost in- 
surance exists the question of deprecia- 
tion does not arise and it is simply then 
a matter of agreeing on a fair figure 
for a full replacement cost, making cer- 
tain that the replacement is of the same 
quality as what was destroyed and that 
the extent of repairs or replacements is 
limited to what was damaged by fire. 

With replacement cost coverage, the 
insurer is often more adequately com- 
pensated in premium for the loss sus- 
tained than might otherwise be true. 
Most property losses are partial and the 
smaller the loss the more difficult it is 
to get a proper deduction for deprecia- 
tion. Actually many small losses are 
probably paid on very close to a full re- 
placement cost basis even though the 
rates are based on the assumption that 
losses will be adjusted on the basis of 
actual cash value. If depreciation is 
included in a loss settlement even par- 
tially, premium on this part of the ad- 
justment should be collected. 

Also replacement cost insurance may 
serve to improve public relations because 


then it is unnecessary to explain to a 
policyholder why depreciation must be 
taken and defining: satisfactorily “actual 
cash value.” 

On the unfavorable side, Mr. Moore 
mentioned potential moral hazard. In- 
suring full replacement cost would seem 
to eliminate all interest by an insured 
in the physical condition of his property 
irom a fire hazard standpoint. He is no 
longer concerned with a possible out-of- 
pocket expense in the event of loss. 
Many underwriters believe that no mat- 
ter how stout a man’s moral fiber may 
be it is best for an assured to have some 
direct financial interest in any loss or 
damage that may occur to his property. 

Another objection concerns the matter 
of “free” use of property from the time 
it was built or acquired to the time 
damage occurred. If restoration of 
property that is in need of repairs or 
reconditioning is paid for in its entirety 
by the insurer, the owner has expended 
nothing for the physical wear and tear. 
This situation brings up a fundamental 
divergence of opinion among underwrit- 
ers, that being whether only the most 
conservative viewpoint should be taken 
in writing insurance or whether if the 
rate is right and underwriting is sound 
it is proper to write almost any type of 
coverage that modern business needs or 
desires. 


Situation Is Clouded 


Mr. Moore said he wasn’t attempting 
to resolve the questions or to take sides. 
He said there is a demand for such insur- 
ance and it is approved or at least not 
disapproved in a number of states. 
Numerous companies write it. On the 
other hand some insurance departments 
specifically do not sanction it and some 
companies decline to write the business. 

By endorsing a policy to provide that 
adjustment of the loss shall be for full 
replacement cost means that there is 
only one amount of insurance rather 
than two as when the depreciation gap 
is covered separately. With only one 
policy for one amount there cannot be 
two different companies one of which 
might dispute the adequacy or inade- 
quacy of the depreciation factor. A num- 
ber of rating jurisdictions and insurance 
departments permit coverage only in the 
same company and the same policy. 


Partial Payments Sometimes Made 


The contracts provide that until re- 
pair or replacement is actually com- 
pleted or effected liability is limited to 
that sum which would have been the 
loss without attachment of the endorse- 
ment. Under special conditions partial 
payments may be made as partial repairs 
progress. 

The work must be carried out with 
due diligence and dispatch and com- 
pleted within 12 months. In some juris- 
dictions the period is 24 months or may 
be extended by written consent. 

Replacement must be on the same 
site as the insured property. Exceptions 
to this provision are not common and 
are limited to special risks and special 
situations. For instance, rebuilding on 
another site or even purchase of a simi- 
lar property may be permitted for 
sprinklered factories. No change in site 
is generally approved for stores, hotels, 
theaters or residences because of an ob- 
vious change for better or worse in the 
value of the building depending in large 
measure on its location. 

There is no liability for extra costs 
occasioned by state or municipal laws 
or ordinances pertaining to building 
construction or repairs. 

Coinsurance is required and this is 

(CONTINUED ON PAGE 22) 


Emil Schram to 


Address N.A.I.C. 
Luncheon at N. Y. 


Emil Schram, president of New York 
Stock Exchange, will be the speaker 
at the luncheon next Tuesday during 
the convention of National Assn. ot 
Insurance Commissioners _at Hotel 
Commodore, New York, This luncheon 
is sponsored by the New York insur- 
ance companies. 

The commissioners and camp follow- 
ers will be descending on the city in 
large numbers by Thursday or Friday 
of this week, and there are numerous 
committee gatherings scheduled around 
the city. The formal program, how- 
ever, starts with the meeting of the ex- 
ecutive committee Sunday, Dec, 12 at 
2:30 p. m. with Allyn of Connecticut, 
chairman of that committee, presiding. 
Then there will be a meeting at 4 o'clock 
that afternoon of the committee on rates 
and rating organizations. The sched- 
ule of interest to fire and casualty peo- 
ple for the next three days follow: 

Monday, Dec. 13 

9 a.m.—A. & H. committee, Knowlton, 
New Hampshire, chairman. Agenda: Re- 
port of subcommittee on standard pro- 
visions, report of subcommittee on mini- 
mum benefits and policy contents and 
effect of committee recommendations on 
Official Guide. 

9 a.m.—Joint meeting of N.A.LC. sub- 
committee on uniform accounting and 
subcommittee of committee on blanks on 
uniform accounting. 

11 a.m.—Plenary session, Larson of 
Florida, N.A.1.C. president, presiding. 

Luncheon—Given by Passe Club Inter- 
nationale. 

p.m.—Special committee on federal 
legislation, Forbes of Michigan, chair- 
man. Agenda: Report of subcommittee 
of all-industry committee on mail order 
and unauthorized insurance; casualty in- 
terstate rating plans and the writing by 
fire insurance companies of legal liability 
insurance. 


2 p.m.—Workmen’s compensation in- 
surance, McCormack, Tennessee, chair- 
man, 


2 p.m.—Subcommittee on 1921 standard 
profit formula, Dineen of New York, 
chairman. 

Tuesday, Dec. 14 

10 a.m.—Subcommittee on definition 
and interpretation of underwriting 
powers. 

11 a.m.—Fire and marine committee, 
Shield, Ohio, chairman. 

Luncheon. 

2:30 p.m.—Special committee on rates 
and rating organizations, Forbes of 
Michigan, chairman. Agenda: Multiple 
location risks on an interstate basis. 

3:30 p.m.—Taxation and real estate, 
Pearson, Indiana, chairman. 

3:30 p.m.—Subcommittee, central office 
supervision, McKenzie, Arkansas, chair- 
man. 

4 p.m.—Examinations, North 
Carolina, chairman. 

Wednesday, Dec. 15 

9 a.m.—vValuation of securities, 
rington, Massachusetts chairman. 

9 a.m.—Unauthorized insurance, Dickey, 
Oklahoma, chairman. 

10 a.m.—Casualty 
Virginia, chairman. 

10 a.m.—Social security 
Alexander, Iowa, chairman. 

11 a.m.—Plenary session. 

2 p.m.—Plenary session. 


$390,000 Damage in Fire 


A fire which destroyed a grain eleva- 
tor at Kelim, Col., owned by Colorado 
Milling & Elevator Co., caused damage 
of $390,000, according to General Man- 
ager Victor E. Touslee. Minimum loss 
alone on the 125,000 bushels of wheat 
and barley, four carloads of sacked feed 
and two carloads of corn will be $200,- 
000. It will cost $150,000 to rebuild the 
concrete and steel elevator and another 
$50,000 to replace machinery and equip- 
ment, Mr. Touslee said. The fire was 
blamed on a spark from an electric mo- 
tor. Building insurance is with Home. 


M.LS.S. Hits 100 Mark 


Midwestern Independent Statistical 
Service now has 100 members and sub- 
scribers. This organization was formed 
just a little over a year ago with 13 
members. 


Hodges, 


Har- 


and surety, Bowles, 


committee, 


Arkansas Agents 
Launch Drive for 
Qualification Law 


Mid-Year Meeting at Little 
Rock Brings Out Record 
Attendance 

LITTLE ROCK—With a record 


shattering attendance of 232, Arkansas 
Assn. of Insurance Agents at its mid- 





Miles 0. Moore 


Sterling Frank 


year meeting here Monday girded for 
action to secure passage of its proposed 
qualification law in the 1949 legislature. 
The meeting opened with a _ business 
session for agents only with the prin- 
cipal item of business a report by C. S. 
McNevw, Jr., Pine Bluff, chairman of the 
legislative committee, outlining negoti- 
ations leading up to the preparation of 
the bill and steps necessary for its pas- 
sage. 

He said that a bill has been in prepa- 
ration since May of this year and repre- 
sents the combined thinking and effort 
of all segments of the industry. The as- 
sociation had the full cooperation of a 
committee from Arkansas Assn. of Man- 
aging General Agents and Verne Mc- 
Millen, Arkansas counsel for National 
Board, who sat with the agents’ associa- 
tion committee and its counsel, Jay W. 
Dickey, Pine Bluff, in numerous meet- 
ings to work out the legislation. Not 
only have Arkansas company men indi- 
cated their support of the measure, Mr. 
McNew stated, but the mutuals who 
opposed the association’s efforts in 1947 
to enact similar legislation, have ex- 
pressed their approval of the bill. 


Follows N.A.I.A. Model 


The qualification measure is outlined 


after the socalled “model” bill of Na- 
tional Assn. of Insurance Agents pre- 
pared in cooperation with National 
Board and Assn. of Casualty & Surety 


companies. 

At the afternoon session Mr. McMil- 
len, W. J. Smith, counsel for the Cas- 
ualty Association in Arkansas, and Mr. 
Dickey each discussed the measure and 
outlined the cooperation necessary from 
all if the bill is to be passed. Mr. Me- 
Millen characterized it as a “good bill,” 
which will work “if you agents make it 
work.” He urged that the agents get 
ready to form a committee to discuss 
qualification and examination standards 
for the administration of the act. Mr. 
Smith warned that while there is appar- 
ently no organized opposition to the 
bill, some legislators are constitutionally 
opposed to increased regulation, what- 
ever it is, and that these legislators will 
“have to be sold.” Mr. Dickey urged 
all agents to go back home and discuss 
the bill with their senators and repre- 

(CONTINUED ON PAGE 21) 
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Ceneulicent Scolds 
Insurers on 
Capacity Score 


Dwight W. Sleeper of Insurance Buy- 
ers Council, Boston, scolded fire insur- 
ance companies for not aiding the buyers 
more than they have in their need for 
expanded coverage, in addressing the 
American Management Assn. insurance 
conference at Chicago. He said that the 
system of reinsurance that has simplified 
the work of insurance producers and 


buyers appears to be breaking up. This 
necessitates big buyers dealing with 
scores of companies and agents. This is 


abhorrent to the buyer. He claimed 
that there is an obligation implicit in the 
chartering and control of insurers by 
public authority that they shall be op- 
erated with due regard to the needs and 
convenience of the public as well as in 
a safe and lawful manner. 

If they are unwilling or unable to ex- 
pand their capacity or to relax in some 
measure their coinsurance requirements, 
then he said they should overcome 
their prejudices, pool their resources and 
broaden their reinsurance facilities so as 
to aid the buyers to the utmost. 


Lists Some Faults of Buyers 


However, he went on to point out 
some of the faults of the buyer. He said 
an assured has no right to ask any 
company to violate the law or do any- 
thing detrimental to its solvency. The 
customer should not ask a company to 
do something for him that is contrary 
to sound underwriting and which he 
would condemn if it were done for 
someone else. When pressure is brought 
to get normal rates and commissions 
cut, scant profit is left for the insurance 
enterprisers and the buyer must expect 
to get less in service than he wants or 
suffer unsatisfactory loss adjustments. 

The buyer should value to the utmost 
the services of insurance company engi- 
neers. They are employes of the in- 
sured because their cost is included in 
the premiums. The findings and recom- 
mendations of these men should be 
given the utmost consideration. Any 
company that has adequate insurance 
and a reasonably good loss record to- 
day should do everything in its power 
to stay that way. He_ counselled 
against making claims for small losses. 
He recommended keeping the detail of 
premiums paid and losses received dur- 
ing the past five or 10 years for each 
kind of insurance. 


Cites No. 1 Headache 


Mr. Sleeper said that the No. 1 head- 
ache for the large property owner is 
“the unwillingness of the companies to 
give us all the coverage we need to 
avoid a coinsurance penalty in time of 
loss, and their apparent inertia in de- 
vising emergency solutions to our in- 
ability to comply with their coinsurance 
requirements.” 

The big buyers of insurance and the 
brokers are worrying about refusal of 
companies to continue to write large 
amount policies, the necessity for deal- 
ing with more companies of unknown 
character and for examining, correcting, 
recording and vouchering many more 
policies, the necessity for exploring new 
sources of supply, the increasing prac- 
tice of agents and brokers to write let- 
ters saying that business has _ been 
placed, but failing to state in what com- 
panies or agencies, the increasing gap 
between the date of ordering and the 
delivery of policy 

The coinsurance condition is 
creates the problem, he said. If the 
requirement were only 70% or 80%, the 
difficulty would be greatly minimized, 
because the presently available capacity 
will meet that percentage usually. It 
is the last 10 or 20% which seems to 
be unattainable. 


what 


Most of the state officers of Minne- 
sota Blue Goose attended a meeting of 
the Duluth puddle Dec. 8. 


Wind Deductible Plan Is 
Aired at Mass. Hearing 


BOSTON—Objections to 
windstorm deductible 
individual com- 
plaints from only 
five agents when 
the Massachusetts 
insurance de part- 
ment gave hearing 
on the controversy 
that has raged since 
New England Fire 
Insurance Rating 
Assn. put the de- 
ductible clause into 
effect Sept. 24 in 
the several states 
under its authority. 
Moreover, only one 
of the opposing 
agents in question appeared in person at 
the hearing. 

Such complaints as had come to the 
attention of the department, said Second 
Deputy Thomas H. O’Connell, who 
conducted the hearing, were directed 
chiefly against the $5 additional charge 
for deleting the deductible, the conten- 
tion being that the additional charge 
was discriminatory against small policy- 
holders. 

Secretary Frederick W. Doremus of 
Eastern Underwriters Assn., with Ben- 
jamin M. Hermes, manager of the New 
England rating bureau, carried the bur- 
den of arguments in defense of the de- 
ductible. 


Want and Need the Deductible 


Mr. Doremus described the conditions 
which had led up to the adoption of the 
deductible and stated: 

“The companies are not interested in 
writing full coverage under the extended 
coverage clause. They want and need 
the $50 deductible. We don’t want full 
coverage on wind and hail under the ex- 
tended coverage endorsement and our 
way to prevent it is to make the price 
so high and so complicated that it won’t 
be sold. A mandatory deductible for 
wind claims, the more I think of it, the 
more I feel would be the most equitable 
way.” 

Mr. 


the $50 
dwindled to 





F. W. Doremus 


Doremus presented weather bu- 


reau records in support of his conten- 
tion that hurricanes were not a 
in-a-lifetime” 
land. 
“Because of the great increase in ex- 
tended coverage writings, 
“another North 


“once- 
occurrence in New Eng- 


” Mr. Doremus 


said, Atlantic hurricane 


equal in intensity to that of 1938 would 
produce a total loss for insurance com- 
panies equal to the worst conflagration 
in history. Between 1887 and 1940 
some 380 North Atlantic hurricanes 
were charted and some of them swept 
inland as far as Chicago.” 


Discarded Idea of $100 Deductible 


Mr. Doremus stated he had studied 
the possibility of a $100 deductible 
“across the board” to apply to all E.C 
perils but he had concluded it would 
not work. After that the research com- 
mittee had confined its study to the ap- 
plication of the $50 deductible to only 
windstorm and hail. 

Of the 25,505 claims reported to the 
National Board from Massachusetts in 
the 1944 hurricane, 13,681 were for less 
than $50, said Mr. Doremus. 

The majority of E.U.A. members 
wanted a mandatory deductible, he said, 
but decided to make it optional. Doubl- 
ing the regular E.C. rate for elimina- 
tion of the deductible was discarded as 
unfair to those classes where the explo- 
sion hazard accounts for most of the 
rate. A $10 minimum additional pre- 
mium to discourage the sale of full cov- 
erage was considered, but feeling that 
$10 was too high, the minimum addi- 
tional was set at $5. “That $5 charge 
is purely based on our best underwriting 
judgment,” he asserted. 

Counsel James E. Curry of the de- 
partment, asked Mr. Doremus if the 
additional $5 charge was chosen be- 
cause of the difficulty in getting a single 
policy covering a risk of $10,000 or more 
in some localities in Massachusetts, 
which brought out the reply that “we 
were not looking for the man with a 
thousand policies on a mattress factory 
so we could collect $5,000 a year from 
him.” 


Rates Drop as Losses Increase 


Mr. Hermes, manager of the New 
England rating bureau, at length and 
in detail, traced the development of ex- 
tended coverage in New England, and 
called attention to a_ steady drop in 
rates since 1930, in the face of exces- 
sively high loss ratios in the interim 

“In Massachusetts alone,” said Mr. 
Hermes, “the 1938 hurricane destroyed 
298 dwellings and 1,111 other structures 
and damaged 3,021 dwellings and 2,406 
other buildings. In 1944, the hurricane 

(CONTINUED ON PAGE 27 
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“PRETTY SLICK,EH? THOSE INSURANCE FELLowSs 
PUT INA $SO DEDUCTIBLE ON WIND INSURANCE 
ON A PER BUILDING BAS/S.”% 


Survey How 
Insurance Buying 
Is Organized 


Russell B. Gallagher, insurance man- 
ager of Philco Corp., who was formerly 
with Aetna Casualty at Philadelphia, 
prepared a paper on the administration 
of an insurance department that was 
read by George C. Wagner, insurance 
manager of Scott Paper Co., at Ameri- 
can Management Assn. insurance con- 
ference. Mr. Gallagher had recently 
had a bout with pneumonia and decided 
against subjecting himself to platform 
strain. 

The paper was in the nature of a pre- 
view of a survey that A.M.A. is com- 
pleting on the administration of insur- 
ance department and the policy on in- 
surance coverage of many representa- 
tive firms. So far there have been 226 
replies to a questionnaire. An A.M.A, 
research report will be issued early next 
year covering the study in full. 

Most companies, according to the 
Gallagher paper, have well planned in- 
tegrated insurance programs managed 
in a competent way but there are still 
many companies that look on insurance 
as a necessary evil and give insurance 
planning only sporadic attention. For 
instance in spite of all the emphasis 
that there has been on insurable values, 
quite a few companies still blithely use 
book values. In about one-third of the 
companies the insurance is administered 
by a full time manager whereas in 
others it is under the direction of an 
officer, usually the treasurer. 
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Manpower Element 

In companies with assets of less than | 
$5 million the time spent is equivalent 
to that of from one to 1% full time al 
ployes. For those with assets between 
five and 10 million it is equal to the 
time of 2% employes. For those with 
assets from 10 to 25 million the aver- 
ages are for the manufacturing compa- | 
nies 2.39, for financial and service com- 
panies 4.67. For companies with assets 
between 25 and 75 million the figures 
are: Mercantile 4, manufacturing 3.18, 
public utilities 8, financial and service 2. 
Companies with assets over 75 million:| 
Mercantile 4.5, manufacturing 8.1, public 
utilities 4.7, financial and service 20. 

Mr. Gallagher expressed the belief 
that in any organization the complete| 
jurisdiction over insurance should rest | 
in a single administrator. 

In connection with certain phases of} 
the work which might well be classified 
as adjuncts of insurance, the most im-| 
portant underlying duties are properly! 
the work of another department. For 
instance after pension plans are carried| 
through their formative stages by the} 
insurance administrator the complex. ac- 
counting operations should be carried on 
elsewhere. In connection with group in-} 
surance, the insurance administrator will 
handle negotiations as to purchase, con- 
tract provisions, recapture of excess re- 
tention and claim disputes but the em- 
ploye will be admitted to the plan by 
the personnel department which will also 
handle his claim and record keeping and 
accounting matters will be in the hands 
of the accounting department. 





Fidelity Bond Applications 


Seeing that fidelity bond applications 
are completed by new employes is a 
personnel function although the appli 
cation may be processed by the insur 
ance administrator. The insurance 
company report, however, should go dij 
rectly to the general auditor so as tq 
prevent too wide dissemination of private 
information. 

Whether plant protection and safety 
engineering are functions which the inj 
surance manager should control of 
which should be autonomous is an un 
resolved question. There is no rule 0 
thumb or definite theory indicated by 
the study. Currently the majority prac 
tice seems to be to have fire, boiler 

(CONTINUED ON PAGE 27) 
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Oregon, claimed by Russia, Spain, England 
and the United States, became part of our 
territory in 1846. The state is divided by the 
Cascade Mountains; the east characterized by 
rolling terrain conducive to pastoral endeavors, 
the west studded with lofty mountains covered 
with forests representing 4 of the nation’s stand- 
ing timber. The Beaver State is first in the raising 
of hops and produces large quantities of winter wheat, 
oats, fruits and nuts. Many acres provide range land for 
cattle; the mineral resources are largely undeveloped. Indus- 
trially, the state is known for its milling and timber products, 
meat packing and canning. Breath-taking views of loveliness greet 
the tourist along the 300-mile coastline as well as in the interior. Crater 
Lake, said to be one of the world’s most beautiful, is noted for its clear color 
and great depth. The Columbia River, source of inexhaustible water power, pro- 
vides numerous cascades while Multnomah Falls offer inspiring cliff scenery. From 
snow-capped Mt. Hood to Azalea State Park, from Crown Point to Bonneville 
Dam, from the “‘marble halls’’ of Oregon Caves to the Bridge of the Gods, diver- 
sified opportunities provide fields for diversified insurance. 
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L. Clark Captures the 


E. 
A. M. A. Headlines 


What most oldtimers agree is the perintendent Dineen of New York ex- 
most provocative stricture ever delivered emplified the kind of leadership that is 
at a meeting of an American Manage- wanted, but he said more Dineens are 
ment Assn. insurance conference was the needed among company executives, 


agents and brokers. 

Mr. Clark is no devotee of uniformity. 
His brand of soul saving calls for the 
gatl hering of statistics by a central body 
but with each company modeling its 
rate on its Own indi vidual circumstances. 
For instance, two companies might get 
the same statistics, but one would come 
up with a 35% expense loading and the 
other with 45%. 

Another must, he said, is the creation 
of an American market that will elimi- 
nate London Lloyds from the American 
scene. Mr. Clark also had some uncom- 
plimentary references to the kind of 
market offered currently in this country 
by the English insurance companies. 

Perhaps the only segment of the busi- 


opening speech at the Chicago meeting 
last week by Ernest L. Clark, assistant 
treasurer of J. C. Penney Co. ate 
Alvin Dodd, former president of A.M.: 

knew what was coming, because “ a 
brief appearance before the group to in- 
troduce his successor, Lawrence Appley, 
Mr. Dodd remarked es in the insur- 
ance section of A.M.A. buyers and sell- 
ers have spoken up to each other but 
there has been a hearty acceptance of 
each other and common appreciation. 
The Clark speech made daily newspaper 
headlines in Chicago and elsewhere. 

Mr. Clark feels that there is a big job 
of soul saving to be done in the insur- 
ance business. He said that what is 
called for is “broad, statesmanlike lead- 


ership, unfettered by traditions and un- ness that would unreservedly cheer the 
hampered by outmoded practices which Clark soul saving program jis the mu- 
have hampered the insurance business tuals for he declared that under the 


over the years.” He declared that Su- method of operation elected by the large 
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stock companies under the new rating 
laws, it is practically impossible to rec- 
ognize the fact that some insurers are 
more efficient than others, and that each 
risk has some characteristics which are 
different from the other and warrant a 
different insurance charge. 


Opportunity for Mutuals 


Competitively, he said, this presents 
an ideal opportunity for mutual compa- 
nies. When the ins urers again get an 
appetite for premiums, there will be no 
way for stock companies aggressively to 
compete with mutuals, he contended. 
More and more business will go to mu- 
tuals because of the large cost differen- 
tial. This will be to the detriment of the 
agency system. 

The speaker suggested that the only 
way for the stock companies to compete 
and to reinstate ‘ ‘the free enterprise sys- 
tem” in insurance is by issuance of par- 
ticipating policies. 

On the matter of market capacity, 
Mr. Clark said the amount of new cap- 
ital raised by stock companies doesn’t 
begin to satisfy the need. In the past 
insurance capital has been supplied in 
the U. S. by English companies. But 
this is not now in the cards. He said 
executives of English companies pro- 
vided great leadership in the U. S., but 
now the problems of U. S. insurance are 
the least of the worries of the English. 
What the English government wants, 
he contended, is as much premium as 
possible going to Lloyds, on the theory 
that Lloyds is the most profitable Eng- 
lish export today. 

“Except for a guarantee fund depos- 
ited with a trust company in the U. S. 
which if compared with the unearned 
premium reserve that a company doing 
business in the U. S. would be required 
to set up is entirely out of proportion, 
they offer no guarantee for their con- 
tracts except the traditional fact that 
they have always met their obligations,” 
he said. “They have no financial back- 
ing in sight beside this.” 

“We should be able to create an 
American market here that would elimi- 
nate this carrier from the American in- 
surance scene. For here is a business 
that operates without the law in many 
states, gains a profit from its operations 
and the advantages of the American 
government, but pays no income taxes 
and many other expenses which an 
American insurance carrier must pay. 
Even in states where Lloyds is qualified 
for operation in the insurance business, 
it does not meet many of the stringent 
requirements placed on other carriers. 
Surely American enterprise can provide 
facilities which will replace this drain on 
the American policyholder, for the prof- 
its that Lloyds takes out of American 
insurance works against other insur- 
ance, particularly in yiew of the fact 
that rates are based on the expe- 
rience written under the laws of our 
various states.” 


Prospects for Good Yields 


Indicating that the prospects for good 
yield are present in investment in insur- 
ance enterprise, Mr. Clark said that 
over the years, starting in 1911, an Eng- 
lish company has made a total invest- 
ment of $1,800,000 in a casualty company 
subsidiary. Today that company has as- 
sets of $64,893,000 and a surplus of § 

122,000. The company has paid cash 
p+ na of $21,652,500. In 35 years the 
company produced an average annual 
net return of 6224% on its net invest- 
ment. 

He said Lumbermen’s Mutual Casu- 
alty, starting in 1912, without capital 
stock as such, now has assets exceeding 
$78 million and surplus of $11%4 mil- 
lion and has returned to policyholders 
$89 million in dividends. 

These records, he declared, should 
make it easy to get risk capital from 
U. S. investors to provide facilities to 
satisfy the need. 

If the necessary facilities are not got- 
ten together in this way, he predicted, 
the state or federal government will do 
the job and put private insurers to sleep. 

Every effort should be made to pro- 

(CONTINUED ON PAGE 24) 
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Tell Canis a 
Pipe Line Loss 


Considerable interest has been mani- 
fested by insurance people and by utility 
companies that are dependent upon 
pipeline supplies of natural gas in the 
cause of the loss at Seymour, Ind., of 
Texas Eastern Transmission Co, that 
occurred in November. In answer to an 
inquiry the Querbes & Bourquin agency 
of Shreveport, La., which handled the 
insurance states that the loss is approxi- 
mately $1 million and is fully covered by 
insurance. Due to a broken valve, gas 
escaped and this became ignited. A wind 
of gale proportions blew the flames back 
on the compressor station, causing the 
loss. 


Report Some Are on Hunt 
for Portfolio Reinsurance 


Strange to say, there are reports that 
a number of insurance companies this 
season are on the search for portfolios 
of business to reinsure. There are sey- 
eral direct writing companies that are 
so disposed as well as reinsurers, accord- 
ing to reports. Apparently they find 
that as a result of previous pruning and 
resistive policy toward new business, 
they are going to end the year with a 
decline in premium reserve and hence 
high earnings subject to income tax. 

Other companies, however, feel that 
it is well to let the wheel turn in its nor- 
mal way, so to speak. They think it is 
preferable to capture earnings this year 
rather than to try to defer them, with 
the possibility of multiplying income 
next vear when the tax rate may go up 
sharply. 


Organize Denton, Tex., Assn. 


Denton, Tex., Assn. of Insurance 
Agents has been organized with E. N. 
Woodrum of the Woodrum & Lewis 
agency as president. Drex G. Foreman, 
executive secretary of the Texas associ- 
ation, assisted in the organization pro- 
gram. Other officers include: Marvin 
Ramey of the Ramey & Ivey agency, 
vice-president, and J. H. Neblett, of the 
J. H. Neblett agency, secretary-treas- 
urer. 





BOND 
MANAGER 


The home office of a large casualty 
Company needs a man with a thoro 
Fidelity & Surety background to 
manage an established bond depart- 
ment. This position carries a sal- 


ary of $7500. For particulars write 


FERGASON PERSONNEL 
Insurance Personnel Exclusively 
330 S. Wells St. HArrison 7-9040 
Chicago 








Coats & Burchard Company 
Appraisers 
For correct coverage 


and proof of loss 
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Conoco’ 
The Pioneer Organization 
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To Continue Study 
of Profit Formula 


Companies Oppose Lump- 
ing of Banking Operations 
with Rating Questions 


NEW YORK—The hearing called by 
National Assn. of Insurance Commis- 
sioners on the 1921 profit formula came 
to an end after a one-day closed session 
at which no definite proposals were 
adopted. However, progress was made 
in defining the differences between the 
companies and the commissioners. 
Among the controversial items are de- 
ferred charges for expenses, investment 
income from underwriting, conflagration 
reserves, and profit factors. 

A second meeting has been scheduled 
and may take place during the mid-year 
meeting of N.A.I.C. here Dec. 11-16. 
Fire and casualty companies have been 
asked to submit additional statistics and 
reports to the sub-committee to support 
their recommendations on changes in the 
profit formula. 

Prior to the closed conference a brief 
open discussion of the problem was held. 
Superintendent Dineen of New York, 
head of the N.A.I.C. subcommittee on 


the subject, with Harrington, Massa- 
chusetts, Malone, Pennsylvania, and 
Allyn, Connecticut, heard several indus- 


try leaders speak. Butler of West Vir- 
ginia also attended. 

“The banking operations of the com- 
panies are a separate operation and no 
part of them should be included in the 
question of rates,” Frank A. Christensen, 
president of America Fore, stated. The 
industry is quite willing to discuss the 
question of conflagration, and the other 
phases of the formula, but banking oper- 
ations should be left out of it, he sug- 
gested. 

Speaking for National Assn. of In- 
surance Agents, Walter H. Bennett, 
general counsel, opposed the McCullough 
report’s proposal on prepaid expenses, 
stating that if it was adopted it would 
permit the companies to pay commis- 
sions as the premiums were earned in- 
stead of when they were paid. This he 
said would destroy the American agency 
system. He asked the commissioners to 
take a firm stand in support of the 
present system of deducting and re- 
taining commissions by the producers 
when they collect the premium. 


Factory Mutual View 


The factory mutual companies are not 
interested in the underwriting profit al- 
lowances in the formula, their repre- 
sentative, Ambrose Kelly, said, because 
they do not have a profit factor in their 
rates. They favor an 18% conflagration 
allowance and believe that a $100,000 
rather than a $1 million loss is a con- 
flagration. 

Harrington took issue with some of 
the figures presented, stating that they 
were not sufficient and that it was up 
to the industry to produce something 
to give the commissioners a basis to 
operate on now to carry out the laws 
they are required to administer. “We 
may never reach a true answer,” 
he said, “but meanwhile we must have 
something to operate on. There is a 
possibility that we will never reach a 
complete answer on some of the prob- 
lems,” he concluded. 

Dineen arranged for representation of 
all interested groups at the closed ses- 
sion including stock and mutual fire and 
casualty company interests as well as 
producers. Also attending were repre- 
sentatives of Boston and Baltimore in- 
vestment houses, one of which has $16 
million invested in insurance companies 
and whose spokesman said he was vi- 
tally interested in the discussions. 

Dineen said that the New York de- 
partment is interested in the expense 
portion of the profit formula and that 
it wants a gain and loss exhibit pro- 
duced that will mean something to the 


person who reads it. 

The final subject discussed had to 
do with the allocation of a catastrophe 
reserve separately for fire losses and 
windstorm. Industry executives readily 
admit that there is now greater danger 
of a catastrophe loss under extended 
coverage than there is from fire con- 
flagrations. The perils should be carried 
separately so that each class can stand 
on its own. It is hoped to evolve a sys- 
tem which will avoid having insured 
with fire coverage only paying toward 
losses developed under extended cover- 
age. 


Boost School Insurance 


The East St. Louis board of educa- 
tion has voted to increase the amount of 
fire and tornado insurance on the school 
district’s 37 public schools and other 
buildings by $1,800,000 because of an 
estimated 30% increase in the value of 
these properties since 1946. 

The school district will now carry 
$6,854,520 face value of insurance on 
school properties instead of the $5,054.- 
620 recommended by the William J. 
Veach Real Estate and Insurance Co., 
following a survey of the properties 
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completed in 1946. The board at that 
time decided to carry insurance in suff- 
cient volume to cover the values esti- 
mated by the Veach survey. 

The $1,800,000 of additional policies is 
being placed on a temporary basis with 
some 30 East St. Louis insurance agents. 

Under arrangements made with board 
of education a committee of the Insur- 
ance Bureau of East St. Louis will 
make a new appraisal of all school prop- 
erties. Then, if necessary, there will be 
a further upward readjustment of the 
amount of insurance carried on the va- 
rious buildings. 
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Make U p Minds on 
Free Enterprise and 


Desire for It—Dineen 


NEW YORK—Only an. intelligent 
understanding on the part of the insur- 
ance industry, government, and legisla- 
tures, of the obligation of the private 
enterprise system to fullfill the needs of 
the people as a whole, will enable the 
industry to remain free, Senator Walter 
J. Mahoney warned at the annual dinner 
of the Insurance Federation of New 
York here. 

In his address Superintendent Dineen 
reiterated his faith in the private enter- 
prise system but said that there is a need 
for everyone in the industry to be sure 
they are talking about the same thing 
when they use the words “free enter- 
prise.” With most fire and casualty com- 
panies acting in concert and agreeing 
on prices threugh membership in bu- 
reaus and boards there are some phases 
of the insurance business in which free 
enterprise no longer exists, he said. For 
example, he stated, if any member com- 
pany in a bureau wants to introduce a 
new form of coverage it has to sell every 
other company in the bureau on the need 
for the form before it can go ahead with 











His approval of the Allstate automo- 
bile rate filing is an example of allow- 
ing business to act freely in the state, 
he said, but, commenting on the com- 
plaints he had received from industry 
leaders after having done it, he said 
there was doubt that they really wanted 
free enterprise. Industry leaders should 
make up their mind what it is and 
whether they want it or not. 


“T am in favor of the private enter- 


prise system,” he averred, “but the only 
way for the insurance industry to re- 
main free is to prove that it is better 
than any governmental system.” 
New Officers Elected 

Before an attendance of almost 1,500 
Robert V. Branion, executive committee 


chairman of the federation and eastern 
inanager for Zurich, acting as chairman, 
announced the election of the following 
officers for the coming year: President, 


Albert C. Deisseroth, Syracuse, past 
president of New York State Assn. of 
Insurance Agents; vice-presidents, Mr. 


3ranion, Robert H. Poggenburg, Brook- 
yn, Russell M. L. Carson, Glens Falls, 
and Raymond P. Dorland, New York 
City; treasurer, Edward S. Poole, and 
assistant treasurer, Lyman C. Poole, 
both of Albany; secretary and counsel, 
Everette H. Hunt, Albany; chairman of 
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but a criminal offense. While it continued in favor the insurance industry made lucrative 
profits because no one dared to send goods across enemy infested seas without complete 
insurance regardless of the premium cost. The act which stopped this wave of insurance 
prosperity prohibited the insuring of ships whose owners lived in French territory and on 
ships carrying arms or war material to such territory. 

The National Union and Birmingham Fire Insurance Companies have kept their services elas- 


tic enough to meet the uncertainties of wars with the same strength available in normal times. 


NATIONAL UNION 
and BIRMINGHAM 


FIRE INSURANCE COMPANIES 
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Highlights in Insurance History 


THE TRAITOROUS CORRESPONDENCE ACT 


A Traitorous Correspondence Act was passed by the English Government in 1793, the first 
year of the Napoleonic Wars, because of extensive “enemy trading”. At first most business 
men approved of the practice since British trade had begun to surpass that of all other coun- 


tries. Later, it was looked upon with increasing disfavor and considered not only unpatriotic 
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the executive committee, Ashby Bladen, 
Aetna Fire, New York, and vice-chair- 
man, James R. Lawler, Buffalo, immedi- 
ate past president of the federation. 
Honorary executive committee chairman 
is James R. Garrett, eastern vice-presi- 
dent, National Casualty of Detroit. 
Senator Mahoney was introduced by 
Leroy Lincoln, president, Metropolitan 
Life, while Frank A. Christensen, presi- 


dent of the America Fore group, intro- 

duced Mr. Dineen. 

F. S. Bankhardt in Cal. 

Post for Resolute Fire 
HARTFORD—F. Stuart Bankhardt 


has been made resident vice-president in 
California for Res- 
Olute Fire of this 
city. Mr. Bankhardt 
joined Resolute af- 
ter serving for 10 
years as vice-presi- 
dent of Security of 
New Haven. 

A graduate 
University of Vir- 
ginia, he has been 
in the insurance 
business about 24 
years. Before join- 
ing Security he was 
vice - president of 
Osborn & Lange, 
Chicago general agency, for 14 years. 

Mr. Bankhardt arrived in California 
last week after driving across the conti- 
nent with his wife and two sons. He 
will make his new headquarter at Los 
Angeles. He will have charge of all 
Resolute Fire’s operations in California. 


of 





F. S. Bankhardt 


Extra Dividends Declared 


Great American has declared an ex- 
tra dividend of 10 cents in addition to 
the usual quarterly of 30 cents, both 
payable Jan. 14 to stock of record Dec. 
20. The affiliated American Alliance 
also declared an extra 10 cents in addi- 
tion to the regular quarterly dividend of 
25 cents. 


C. C. Eynon, president of the Eynon- 
Guthrie Co., Alliance, O., has been 
elected chairman of the insurance divi- 
sion of the Alliance Chamber of Com- 
merce. He also is a trustee of the cham- 
ber. M. M. Mansfield is vice-chairman 
of the division and Walter A. Boyd, 


~ STOCKS 


By H. W. Cornelius, Bacon, Whipple & 
Co., 135 So. LaSalle St., Chicago 















Dec. 6, 1948 
Div. Bid Asked 
Aetna Casualty ...... 3.00 78 8 
BOCES. TOES. 000:4:030.005 1.80* 49% 50% 
Aetna Life ...... . 2.50% 53 54% 
American Alliance ... 1.10* 21 22 
American Auto ...... 1.20 43 Bid 
American Casualty .80 9% 10% 
American (N. J.) ... 70 17 18 
American Surety .... 2.50 59 61 
Boston (New) ....... 2.40 60% 61% 
Camden Fire ........ 1.00 19% 21 
Continental Casualty . 2.00* 51% 52% 
Fire Association nee 2.50 65 59 
Fireman's Fund (New) 2.60 76% T7% 
Firemen’s (N. J.)..... 50 13% 14% 
Os PAIS cccccescee 2.00* 45% 47 
Globe & Republic.... .50 9% 10% 
Great Amer. Fire.... 1.30* 31 32 
Hanover Fire ........ 1.20 2 30 
Hartford Fire ....... 2.50% 118 120 
eS ee Aer 1.30 28% 291 
Ins. Co. of North Am. 3.00 106 108 
Maryland Casualty ae 12% 13% 
Mass. Bonding ....... 1.60 25 27 
Merchants Fire, N. Y. 1.15* 28 30 
National Casualty 1.25* 26% 27% 
National Fire ........ 2.00 46% 48 
New Amsterdam Cas.. 1.20 28 30 
New Hampshire ..... 2.00 42 44 
North River ........ 1.00* 23% 24% 
Ohio CABUBIEY .. 2.0 ccs .80 46 Bid 
Phoenix, Conn. ...... 2.00* 83 85 
Preferred Accident ei 3 4 
Prov: Wash. ........ .40* 32 33% 
St. Paul F. & M...... 2.25* 75% T7% 
Security, vase. i ag be 1.40 29% 31 
Springfield y 2 ose Bae 44% 46 
Standard AS By ove, ae 30 $1 
Travelers 22.00* “7 = 


*Includes extras. 
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Seees of ra Sees 
Andersen Commander; 


Honor Founders Vali 


Arthur O. Andersen, assistant man at Bi 
ager of Fireman’s Fund in the western 
department at Chicago, was electe§ ‘he f 
commander of Knaps, select group gj agement 
insurance men in that city, at the ann Chicago 
dinner party. This organization, starte§. panel 
informally more than 10 years ago } of Insur 
four prominent men who took pride jy a lively 
their culinary skill, has grown to a for§ ments f 
mal organization with limited member§ jions we 
ship which hereafter is to have a consti§ for bett 
tution and by-laws, annual dues and pos topic of 
sibly purposes other than gastronomiq Kenne 
achievement and sociability, which hava Chase } 
been the previous reasons for getting) acted as 
together. were Ro 

The other new officers are: Lieutend oral adj 
ant commander, Earl A. Miller, assist) james V 
ant manager, Providence Washington Burchar: 
lieutenant, Andrew J. Smith, manager} jnsuranc: 
Cook county department Crum & For. and Che 
ster, and lieutenant (j. g.), J. W. Bur. of A. M. 
den, assistant manager Hartford. ae 

The four men who originated the Distribut 
Knaps are Karl Weipert, manager Lon| Mr. K 
don Assurance; Paul Fry, assistantla discus 
branch secretary National Automobileand rem: 
Underwriters Assn.; Al M. Wagner, asjbuyer a1 
sistant secretary Hanover, and N, Jjbeen the 
Tierney, vice-president of Toplis §jare accu: 
Harding and Wagner & Glidden, all offproker o1 
Chicago. They were honored at the unable t 
dinner. ing arise 

Earl Gibbs, Boston and Old Colony The brol 



















Lansing, Mich., the retiring commander,contacts 

presided. writers. 
who stra 
their owt 

Hutchison Field Corrected faxious 


In a recent issue Wilbert N. Hutch jcompanie 
ison was designated as special agent off Mr. Be 
the Pacific National Fire for Virelof insura 
ginia and western Pennsylvania. Tighe been 
area in which Mr. Hutchison will worklshould be 
consists of West Virginia and me inform 
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Our Revised 


RATES and 
COMMISSIONS 


For 


PHYSICAL DAMAGE 


Coverages on 


LONG HAUL TRUCKS 
KURT HITKE & COMPANY 


INC. 
541 S. Spring Street 175 W. Jackson Blvd. 
Los Angeles 13, Chicage 4, 
Illinois 
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lame |Figuring Insurable 

der; . . 
Values Lively Topic 

sistant mal at Buyers Meeting 

the wes 

was electe§ The final session of American Man- 

ect STOUup of agement Assn.’s insurance meeting at 

at the annul Chicago last week was taken up with 

ation, starte§@, panel discussion on “Establishment 


M of Insurable Values.” This session was 
a lively one and following brief com- 
ments from the panel members, ques- 
tions were submitted in rapid fire order 
for better than an hour, the principal 
topic of interest being depreciation. 


gastronomig Kenneth C. Bell, vice-president of 
» which hay Chase National Bank of New York, 
| for getting! acted as chairman. The panel members 


were Robert M. Beatty, executive gen- 
eral adjuster of Western Adjustment; 
James Ward, vice-president of Coats & 
Washington§ Burchard of Chicago; E. T. Berquist, 
ith, manager insurance manager of Pure Oil Co., 
rum & Forjand Chester M. Kellogg, vice-president 
, J. W. Bur-fof A. M. Best Co. 


fermi the Distribution and Capacity ; 
1anager Lon, Mr. Kellogg opened the session with 
ry, assistantla discussion of the capacity problem, 
Automobileland remarked that one difficulty of the 
Wagner, asjbuyer and seller getting together has 
, and N, Jjbeen the distribution system. Buyers 
f Toplis §are accustomed to dealing with a single 
lidden, all offbroker or agent and when that person is 
ored at thelunable to place the insurance, the feel- 

ing arises that no market is available. 
Old ColonyjThe broker or agent, in turn, has his 
-commanderjcontacts with relatively few under- 

‘writers. At the same time companies 

who strained their capacity ta handle 
fx own agents and accounts were not 


are: Lieuten- 
Miller, assist. 


d anxious to take on new business that 
. possibly had been discarded by other 
t N. Hasijempenics. ; 
cial agent off Mr. Berquist stated that the question 
‘e for Viteof insurable values is not as serious as | 
Ivania. Thefhas been made out. He said a system 
on will _Thahis be followed whereby the insurer | 
and westernis informed of a company’s manner of 
brriving at insurable values and that | 
ystem should be agreed upon between | 
the buyer and the insurer. Thus when 
2 loss occurs there will be agreement 
on values for adjustment. 
Buyer Should Be Responsible 
The insurance manager should be | 
esponsible for maintaining wp-to-date | 
values by correlating his work with that 
pi other departments. The responsibil- 


ty for this work should lie with the | 
S buyer, who is responsible if there is | 
Wnsufficient insurance 


In his remarks on adjustments, Mr. 
Beatty stated that business men have 
ound a variety of ways to underinsure. 
e said that many buyers are like a 
man buying only a coat instead of an 
ntire suit. Then when the loss occurs, 
hey expect the adjuster to bring along 
he pants and vest. 

Following wage or price increases, 
alues agreed upon between buyer and 
nderwriters should be renewed once a 
ear, Mr. Berquist said in answer to a 
westion on that subject. If a price in- 
fease occurs, there should be an im- 
nediate review. 

Alternate Building Cover 
Quite a bit of discussion arose when 
tr. Beatty was asked about an insured 


1UCKS | 
MPANY 


Jackson Blvd. | 







jicago 4, tho covers a building to value, but after 
linois loss finds that the building code de- 

hands a higher priced building be 
Wabash 2-82 Brected. Excess insurance for such a 









ontingency can be obtained in Lloyds, 
Was pointed out, and there are filings 
br construction of alternate types of 
uildings in some eastern states. 

Mr. Kellogg was asked: How can the 
yer get at the full insurance market? 
tis up to the ingenuity of the person 
bvolved, he said. Whisky interests had 
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aluations [ 
J and Com 









erty. Thirty- ght hard time for several years. One com- 
etual appraiel Hany finally went around its broker to a 
merica’s more com ins ‘ee 
reeneetheren § Msurance group and took the under 





fiters on a tour of their risk and con- 
“a ; Inced them that they deserved cover- 
fe. Not many buyers have beaten the 
ishes for a market, they have been con- 
Mt to use their old sources, Mr, Kel- 
gg declared. 

wooden grain elevator can be re- 
aced more cheaply by a concrete struc- 
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ture. If it is insured on the basis of a 
concrete replacement ,what is the situa- 
tion in case of partial loss? Mr. Beatty 
answered that a partial loss should be 
handled through a stipulation in the 
contract to cover that event. Insurance 
probably should be ‘carried on the basis 
of concrete replacement. 

How about appraisals by company 
field men based on some index of val- 
ues? Mr. Ward said that these appraisals 
are not even adequate for small risks. 
The indexes that field men have usually 
lag behind the times and any estimate 
is superficial only. While they are better 


than nothing, they are not accurate. 
Mr. Beatty was asked by what rule of 

thumb is physical depreciation on a 

plant determined. In a normal adjust- 

ment, the depreciation is determined by 

observation. 

Halting Insurance Depreciation 


Should depreciation be stopped some- 
where, say 50% on buildings and 30% 
on equipment for items that are being 
used and maintained? Mr. Beatty re- 
plied that depreciation cannot be halted 
physically and to do it on paper is im- 
practical from the insurance standpoint. 
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Another buyer asked Mr. Beatty 
whether it is possible to learn from the 
adjuster about his depreciation before 
a loss. This would make insurance cost 
too high. Mr. Berquist added that the 
buyers are missing the boat by not get- 
ting the insurer to agree on the buyer’s 
method of figuring depreciation before a 
loss. If that is done, a loss can be ad- 
justed on that basis without trouble. 
What is the basis for figuring insur- 
ance on a machine that is fully depre- 
ciated on a company’s books and is con- 
sidered obsolete? Mr. Ward answered 
that obsolescence is relative. About 40% 
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( Your clients’ homes 


| be sale trees: teed 


SEE 


Practically all fires could have been avoided if someone had been 
more careful. Every insured should do his share to see to it that 
none of the twelve major causes of fire is his fault. As an agent 
you should do your part to teach your clients and others what 


these twelve dangers are. 


1. Matches and smoking 

2. Petroleum products 

3. Misuse of electricity 

4. Stoves, furnaces, etc. 

5. Chimneys, flues and stacks 


6. Fire originating off premises 


Be sure your clients understand these facts: Fire insurance, essen- 
tial as it is, cannot compensate for lost lives and for injuries . . . 
for the inconvenience of fires ... the nervous strain . .. the 
sentimental value of things lost in fires. Even when your clients 
are fully insured, fire costs them money two ways. The more fires 
there are the greater the cost of insurance and the higher the 
taxes to maintain fire protection. Burned property is lost property, 
even when insured, Whoever pays the immediate dollar loss by 
fire, it takes something from every insured’s pocketbook. No 
nation can lose thousands of lives, millions of man-hours of work, 
and hundreds of millions of dollars year after year without penal- 


izing every citizen. 





7. Sparks on roofs 

8. Lightning 

9. Hot ashes and open fires 
10. Open lights 
11. Spontaneous combustion 
12. Rubbish and litter 
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Security Insurance Companies 


HOME OFFICE: NEW HAVEN, CONNECTICUT 
Security Insurance Company of New Haven 
The East & West Insurance Company 
of New Haven 
New Haven Underwriters 
The Connecticut Indemnity Company 


1841 — “Security,” The Nation’s Watchword — 1948 





_AGNATIONAL UNDERWRITER 


December 9, 1948 
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ATLANTIC FIRE INSURANCE CO. 
Raleigh, North Carolina 


THE CENTRAL STATES FIRE INS. CO. 
Wichita, Kansas 


GREAT EASTERN FIRE INSURANCE CO. 
White Plains, N. Y. 


MINNEAPOLIS F. & M. INSURANCE CO. 
Minneapolis, Minn. 


RELIANCE INS. CO. OF CANADA 
Montreal, Canada 


* 


HARTFORD 
30 Trinity Street 


CHICAGO 
Insurance Exchange 


NEW YORK 
110 William Street 


SAN FRANCISCO 
220 Montgomery Street 





All Forms of Fire and 
Property Insurance including 


Ocean and Inland Marine 


Country-wide Brokerage Service 











of the machines in the country are ob- 
solete relatively, but are doing a job for 
their owners. Depreciation on the books 
does not apply in any sense to insurance 


values. Mr. Berquist added that many 
buyers have used book values inter- 
changeably with insurance values and 


find themselves caught with too much 
or too little insurance. Book values are 
only a guide to start figuring insurance 
values. 


Many on Hand for 
FTC Conference 


The federal trade commission trade 
practice conierence tor mail order in- 
surance got under way at Chicago 


Wednesday morning, before a group of 
about 150, including members of Assn. 
of Insurance Advertisers, which is the 
organization that requested the confer- 
ence; state imsurance department 
representatives including Commissioners 
Harrington of Massachusetts and Stone 
of Nebraska; representatives of insur- 
ance companies and organizations gen- 
erally; Roy Frank, solicitor for the Post 
office department and head of the postal 
prosecution of mail order insurers, and 
Mike O'Sullivan, president of American 
Farmers of Phoenix, who was clad in 


theatrical sombrero and cowboy cos- 
tume. - 
Commissioner E. L. Davis, who is 


quite elderly, started off by reading a 
speech. He is a southerner and comes 
down hard on the first syllable in pro- 
nouncing the word “insurance. 

He said it is to be understood that 
“the fair trade practice rules established 
through these proceedings will not have 
application where the insurance is sold 


by duly licensed resident agents of an 
insurer. “Such restriction of the trade 
practice conference proceedings and 
rules so establised is not, however, to 


be regarded as delineating the jurisdic- 
tion of FTC to administer and enforce 
the federal trade commission act and 
certain sections of the Clayton act with 
respect to the business of insurance. 
Among the FTC people on hand were 


Paul Cameron, chief of the rule mak- 
ing section, and David R. Staufer and 
W. J. Thomas, attorneys. When it 


came time to take up the proposed rules, 


they were read paragraph by paragraph 
by J. F. Kutak of Guarantee Reserve 
Life of Hammond, Ind. 





Consider Legislation 


President John J. O’Toole of Missouri 
Assn. of Insurance Agents has called a 
special meeting of the executive com- 
mittee to be held in St. Louis Dec. 10 
to consider the 1949 legislative program 
of the association and also to prepare 
the budget for that year. 

Chief objective of the association for 
the New Year will be enactment of an 
adequate insurance agents and brokers 
qualification law for Missouri. It is 
believed the association will have the 
co-operation of Superintendent Jackson 
in seeking passage of such a law. 





Boston Promotes E. E. Moore 
Earl E. Moore, special agent for Bos- 


ton in eastern Pennsylvania, Delaware 
and southern New Jersey, has been 
transferred to the home office and 


named general agent in charge of Mid- 
dle States underwriting and agency su- 
pervision. He attended University of 
Pennsylvania and in 1929 went with 
North America at Philadelphia. After 
serving in the war he joined General of 
Seattle as field man in Rhode Island, 
southeastern Massachusetts and Con- 
necticut. 


G. A. B. Shifts in South 


Gibbon B. Smith, on the senior staff 
of General Adjustment Bureau at New- 
port News, Va. for seven years, has 
been advanced to adjuster on charge at 
Winchester, Va., succeeds Harry - E. 
Howard, who was transferred to Golds- 
boro, N. C., as adjuster in charge. 


C. of C. hina dta” 
Congress to Act 


on SS Amendment 


WASHINGTON—The U. S. Cham- 
ber of Commerce, which has a research 
department and a committee of social 
security cooperation with the chamber’s 
insurance department, “suspects” the 
new Congress will act on old-age and 
survivors’ insurance. 

Growing congressional sentiment that 
OASI amendments are “now necessary” 
is seen by the chamber. “Some increase 
in benefits is in the cards as a partial 
extension of coverage,” a chamber re- 
port says. 

As for health insurance, the chamber 
reports, “the threat of federal action 
draws closer, but the actual enactment 
of such compulsory legislation does not 
yet appear imminent.’ 


Urges Segregation of Funds 


Benjamin B. Kendrick, chamber social 
security analyst, urges legislation to seg- 
regate the so-called profit from the fed- 
eral unemployment tax and prevent di- 
version of “funds collected for one social 
security purpose or program...for use 
to support another purpose or program.” 
This profit has been estimated at from 
$500 million to over $1 billion, now 
incorporated in the so-called “George 
fund.” “Snowballing” of this fund, Mr. 
Kendrick says, should be prevented by 
adoption of a plan for offsetting 100% 
of the federal unemployment tax to 
employers. 


Vanderfeen New Head of 
Casualty Accountants 


NEW YORK—At the annual meeting 
here of Assn. of Casualty & Surety Ac- 
countants & Statisticians, C. G. Vander- 
feen, comptroller of National Surety, 
was elected president; A. W. Morgan, 
secretary-comptroller of Glens Falls in- 
demnity, vice-president, and J. R. Irv- 
ing, assistant secretary of Fidelity & 
Casualty, secretary. Classification of 
expenses under uniform accounting and 
changes in the statement were discussed. 








Ohio Insurance Solons 


There will be two insurance men in 
the new Ohio senate, both of whom 
have served in that body before. They 
are Tom V. Moorehead of Zanesville 
and Fred L. Adams of Bowling Green. 
In the house there will be eight insur- 
ance men: J. F. McClure, Loudonville; 
R. L. Humphrey, Ashtabnula; Jack 
Easton, Willoughby; J. F. Cantwell, 
Youngstown; H. L. Short, Pique; G. C. 
Philpot, Summerfield; T. P. Reid, Ea- 
ton; Lee D. Kapner, Warren. Mr. Cant- 
well has been mentioned for speaker of 
the house. 


Mich. Reduces “Comp” Rates 


LANSING — Commissioner Forbes 
of Michigan has approved a reduction 
in workmen’s compensation rates, aver- 
aging 9%, effective Jan. 1. 


Renamed as Club Officers 


C. D. Harris, president of Pendennis 
Club, Louisville; I. Sidney Jenkins, treas- 
urer, and Charles J. Cronan, Jr., secre- 
tary, have been reelected to those posts. 
All are local agents. 


N. J. 1949 Meetings Set 


NEWARK—The mid-year meeting of 
New Jersey Assn. of Insurance Agents 
will be held at Newark April 21, and the 
annual meeting at Atlantic City Sept. 
22, 1949. 

President J. Clarence Madara has ap- 
pointed several committee chairmen: 
Aviation, John C. Conklin, Jr.; educa- 
tion, Russell E. Stevens; finance, Her- 
bert L. Brooks; fire and prevention, 
William F. Turner; membership, Frank 
Anderson, South Jersey, and Peter Wil- 








helm, North Jersey; public relations, 
John’ C. Conklin, Sr., temporary disabil. 
ity benefits, Charles j. Simons; trade as- 
sociations, "Stacey ot Oberman. 





The marriage is announced of Count. 
ess Gertrude Hamilton and George 
Mayon Vastine Dec. 2 at Chicago. Mr. 
Vastine is of the Vastine Brothers 
agency of Chicago. Mr. and Mrs. Vas. 
= are at Hot Springs National Park, 

r 





American of Newark has appointed 
Robert E. Diamond staff adjuster for 
Rockford, Ill. He succeeds DeWitt 
Barningham, who has retired because of 
poor health. 





Insurance Women of Albany, N. Y,, 
held a Christmas party at which Capt 
Francis T. Colloton, special agent of the 
automobile department of America Fore, 
spoke on “Experiences and Observations 
of a Special Agent.” Members took 
Christmas packages for children at the 
Albany Home for Children. 


WHERE TO PLACE 
YOUR BUSINESS 


A guide or directory of responsible and 

adequately equipped local agents. These 

offices have nation-wide facilities for han- 
dling your out-of-state business. 








ILLINOIS 





CRITCHELL - MILLER 
INSURANCE AGENCY 


Established 1898 
Insurance Exchange Building 
CHICAGO 





——— 








FRED. S. JAMES & Co. 


Since INSURANCE 1572 
One North La Salle Street 
CHIcAcO 
CEntral 6-7411 


New York San 


Francisco 








Moore, Case, Lyman & Hubbard 
General Agents 
175 W. JACKSON BLVD. 
CHICAGO 
WAbash 2-0400 








ROLLINS BURDICK HUNTER CO. 
231 S. LaSalle St. 


Chicago 
Telephone: ANdover 3-5000 


New York Seattle 





MICHIGAN 





Detroit Insurance Agency 


G. W. Carter, Pres. 
H. L. Newman, Vice-Pres. 
Louis J. Lopper, Sec.-Treas. 


Fisher Bldg. Detroit, Mich. 





PENNSYLVANIA 





Cole Management Co. 
INSURANCE MANAGERS 
Complete Facilities 


Pennsylvania — West Virginia — Eastern Ohio 
86—4th Ave. Pittsburgh, Pa. 
Phone Court 1112 





WISCONSIN 





Chris Schroeder & Son, Inc. 
210 E. Michigan St. MILWAUKEE 
Engineering Services—AU Lines 


The largest insurance agency in the 
State of Wisconsin 
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Correction on 
Alfalfa Loss 


The news article appearing in the 
Nov. 18 edition on page 2, entitled “Al- 
falfa Dehydrators Suffer Jinx,” based 
largely on the confidential loss report 
of Kansas Inspection Bureau, issued 
to the subscribing companies, has been 
found to be seriously objectionable to 
the W. J. Small Co. of Neodesha, Kan. 

The W. J. Small Co. has taken this 
matter up with the Kansas Inspection 
Bureau. This company found particu- 
lar objection to the statement in the 
news article: “This company has the 
policy of not calling the fire department 
on an alfalfa meal fire. They claim to 
have been successful in extinguishing 
many such fires with small hose, 
whereas they felt that if the fire de- 
partment is called, the loss is always 
total.” 


Kansas Inspection Bureau has issued 
a supplemental report to its loss report. 
explaining the insured’s viewpoint on 
the foregoing quotation, as follows: 
“Upon further investigation the insured 
advised us that the foregoing is ‘not in 
reality their policy, but on the contrary, 
if they cannot extinguish an incipient 
fire it is their practice to immediately 
call the fire department.” 

The company also disagrees with the 
statement in the news article: “Had 
this storage been properly sub-divided 
and the fire department promptly no- 
tified, the loss might have been nomi- 
nal.” In its supplemental report, the 
Kansas bureau is stating: “They now 
advise us that after the lightning bolt 
had struck, apparently the electric wir- 
ing in conduit to the convenience out- 
lets began to smoke at each column 
along the main aisle for full length of 
building, indicating that fires may have 
started simultaneously along the aisle 
near each column and any delay that 
may have been necessary while hunting 
the fire before the fire department was 
called really had no bearing on this 
particular loss.” 





Government-Backed Union 
Strikes Against Province 


Employes of the government insur- 
ance office of Saskatchewan, who or- 
ganized a union at the suggestion of the 
C.C.F. government, have now struck 
against the government, demanding in- 
creases in pay. Apparently nearly all 
government insurance employes have 
walked out on strike and paralyzed the 
operations of what is now the largest 
underwriter of fire and automobile in- 
surance in the province. The union ac- 
cuses the government insurance office 
of making unwarranted profits. 


Fire Aid Needs Local Effort 


It takes local effort to improve local 
fire protection, for no national organiza- 
tion can do it, farmers are advised in 
the December issue of “Country Gentle- 
man.” The 2,000-word article entitled 
“Better Fire Protection Is Un to You,” 
tells farmers: “If you want good fire 
protection in your community, usually 
you can have it. Better equipment, good 
telephones and increased water 
supplies can be had. But it’s up to you. 
No national organization can do it for 
you.’ 

The magazine goes on to say that us- 
ually country fire departments ought to 
be under public control, and those not 
under public control ought to be incor- 
porated so that individual members 
won’t be liable for damage suits. Public 
control and assistance put fire protection 
On a more permanent basis, according to 
the article. 

_ Besides men and equipment,” it con- 
tinues, “good records and an efficient 
alarm system jare_mecessary for rural 
fire protection.” Good records include 
not only up-to-date maps, but also accu- 
rate information on the property to be 
protected and data showing the prin- 
cipal causes of fires in the district. 





Self heamena Is Proposed 


City Manager Spinks of Lakeland, 
Fla., has been authorized by the city 
commissioners to investigate the desir- 
ability of self-insuring city property 
against fire and E.C. perils. 

Spinks advocated self-insurance after 
he had looked into the insurance setup 
when he received a letter from Lanier 
Upshaw, local agent, asking that he 
and two other war veterans be given 
the insurance when it expires Jan. 1. 
They complained that they lost out on 
this business because they were in mili- 
tary service five years ago when the 
line was placed. 

The insurance is handled by Lakeland 


Board of Underwriters and the com- 
mission is split among the members. 

Spinks said that the Lakeland pre- 
miums had been $22,317 for the past 
five years and he declared that the fire 
loss to city property in the last 20 to 
25 years has been practically nil, He 
suggested that the city put a com- 
parable sum into a sinking fund until 
an amount is accumulated that would 
be large enough to protect any likely 
fire losses. 





’ 
12 New Women’s Groups 
The National Assn. of Insurance 
Women announeed addition of twelve 
new local associations during the first 


9 


five months of their fiscal year which 
started July 1. New associations in- 
clude Bridgeport, Conn.; Monroe, La.; 
Huntington, W. Va.; Mansfield, O.; 
Great Falls, Mont.; Alexandria, La.; San 
Francisco; Peoria, Ill.; Fresno, Cal.; 
Detroit; St. Petersburg; Charleston, W. 
Va. The Great Falls club is the first 
in Montana. It is expected that a club 
will soon be organized in Salt Lake 
which will be the first for Utah. 


Stewart-Smith (Illinois), Lloyds agents 
in the Board of Trade building, Chi- 
cago, have moved to room 1337. The 
new phone number is WEbster 9-5777. 
The change will give the organization 
about twice its previous space. 
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Predict eneen to 
O.K. Burglary 
in Fire Policy 


The New York “Journal of Com- 
merce” has predicted that Superintend- 
ent Dineen of New York may shortly 
use his discretionary power to sanction 
the writing of residence burglary in the 
fire policy, as Fireman’s Fund has been 
doing in California. The matter has been 
on the superintendent’s desk several 
months, but it is understood he decided 
to act only recently, according to the 
story. 

The company technically has been is- 
suing the theft endorsement to the fire 


Seaham ttle 4 





December 9, 1948 











policy in violation of the New York 
law which prehibits out of state carriers 
from writing any line which a domestic 
company cannot write. When the su- 
perintendent formally authorizes Fire- 
man’s Fund to issue endorsements it 
already is writing, he will place New 
York carriers at a competitive disad- 
vantage, since they will not be able to 
do the same thing until the legislature 
amends the law. It will, however, per- 
mit companies operating in New York 
but domiciled elsewhere to issue a sim- 
ilar endorsement if they have the char- 
ter powers, the story says. 

The department also plans to hold 
a hearing on the request of a midwest 
casualty company to write various float- 
er policies, according to the story. The 
argument of this company is that it 
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"Who steals my purse steals trash ... 
But he that filches from me my good name 
Robs me of that which not enriches him, 
And makes me poor indeed." 


Shakespeare said it, and we believe he would have made 
an outstanding insurance agent. For in insurance the value 
of a good name cannot be overestimated. There is no easy 
way to acquire a good name. No amount of money can buy 
the confidence and good will it inspires. A good name can 
ears of consistently sound service and 
prom payment of all just claims. In view of Hanover's 

outstanding record we feel that the Bard of 
Avon would be the first to pardon us for pointing with pride 


The Hanover Fire Insurance Co. 
OF NEW YORK 
Organized 1852 


The Fulton Fire Insurance Co. 
NEW YORK 


HOME OFFICE, 111 John St., New York, N. Y. 


Insurance Exchange Building 
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340 Pine Street 
San Francisco 4, Cal. 
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Use the Fire, Casualty & Surety Bulletins 


This three volume Service provides authoritative answers to your ques- 
tions about fire, inland marine, casualty and surety coverage. 
standard information service for agents and fieldmen. 
ments keep contents constantly up to date. For full details write: 


THE FIRE, CASUALTY & SURETY BULLETINS 
(A National Underwriter Publication) 


Cive Your Clients 
Maximum Protection 
for 


Minimum Premium 


It is the 
Monthly supple- 
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already is writing the coverage under 
the personal property floater. 


The fire companies are thinking more 


seriously about writing casualty, par- 
ticularly if they. have no casualty affili- 
ate. They are noting that casualty com- 


are inclined to write the auto- 
mobile physical damage coverages in 
a respectable amount, considering the 
strain on their surplus caused by the 
big volume of premiums from regular 
sources. Everyone seems to have enough 
business today as to quantity, but a few 
of the more alert executives realize that 
some time in the next year or two pro- 
duction of enough premiums to keep 
even with the year before is going to 
be important and possibly not easy to 
accomplish. It is important because ex- 
penses are geared to the high volume 
and volume is beginning to taper off. 
Casualty insurers are writing a respect- 
able amount of auto fire business. 
New York companies are particularly 
interested in the situation. They are 
watching the Fireman’s Fund experi- 
ment. They want to be able to protect 
their residence fire business on the coast 
or elsewhere, if necessary. They are not 
apt to oppose a change in the New York 
law, which is certain to be introduced 
in the next legislature, providing either 
for full multiple underwriting powers 
or a change that will authorize the su- 


panies 


perintendent to modify the Appleton 
rule. 
It was only a couple of years ago 


that some of the New York fire com- 
panies opposed such an extension of 
underwriting powers. They now find 
themselves a little behind the proces- 
sion, as compared with companies domi- 
ciled in some of the other states and 
not operating in New York. 
‘ 


“+ W. P. Huffman in Ky. 


W. Huffman, who has served Na- 
tional ” Hartford as Kentucky state 
agent for more than 26 years, is taking 
a leave of absence, and expects to spend 
some time at Oceana, Va. Mr. Huff- 
man has spent 48 years all told in the 
insurance business in Kentucky and 
Tennessee. He is a native of Virginia. 
He was formerly with Milwaukee 
Mechanics. 

Kentucky Fire Underwriters 
held a testimonial dinner for Mr. 
man. 





Assn. 
Huff- 





Caskey Leaves Lansing 


W. R. Caskey has sold to Mr. Smith 
his interest in the Clyde B. Smith 
agency of Lansing, Mich., and he has 
departed on a two months’ motor trip to 
Florida and the southwest. He will in- 
vestigate the possibility of making an 
agency connection in that part of the 
country. 

Mr. Caskey started at the home office 
of Aetna Casualty in 1927 and then went 
with Travelers Fire in 1933. He was 
manager of that company at Indianap- 
olis from 1940 until 1945 when he went 
with the Smith agency. 


Reelect Gilbert Mochel 


Gilbert Mochel of Downers Grove, 
Ill., was reelected president of DuPage 
County Insurance Agents Assn. at the 
annual dinner meeting at Westward Ho 
Country Club. About 100 were on hand 
for the evening, including company 
men. Claude Jones, Lombard, is vice- 
president, and Joe Schuck of Elmhurst 
is secretary. 

The officers were installed by W. W. 
Hamilton, executive manager of IIlinois 
Assn. of Insurance Agents, and the 
speaker of the evening was Russell 
Keeney, probate and county judge. 


R. L Cal. Hearing Dec. 22 


The hearing in California on the order 
to show cause in the case of the Rhode 
Island vs. Commissioner Downey, in 
which the company seeks an injunction 
to restrain Downey from _ interfering 
with the company’s business has been 
continued until Dec. 22. 








Acquisition Entry Loaded 
with Inappropriate Charges 


W. H. Crawford, secretary of the 
Loyalty group, voiced objection to the 
provision in New York’s accounting 
regulation No. 30 for lumping into the 
item of acquisition, field supervision and 
collections such things as all expenses 
of the home office collection department. 
This includes agency bookkeepers, ex- 
penses in connection with writing letters 
to agents regarding differences in ac- 
counts, costs of compiling and distribut- 
ing expiration lists, notices of premiums 
due, agency department expenses, etc. 
This, he said, is a radical departure and 
is improper. In the mercantile business 
the cost of collecting accounts is not 
part of the selling cost. He made this 
criticism in the course of a talk on regu- 
latidn 30 before Insurance Accountants 
Assn. of San Francisco. 

He pointed out that the cost of au- 
tomobiles, furniture, fixtures and equip- 
ment cannot be charged to any of the 
20 expense accounts. This will require 
the capitalization of such assets. The 
various expense applications provide for 
the inclusion of depreciation on such 
items.’ Although the new form of an- 
nual statement will provide for showing 
the cost of such items as assets, the laws 
of some states will not permit them to 
be carried as admitted assets. Hence 
they will have to be set up as an asset 
and then knocked down as_ non- 
admitted. 





Executive Secretary Named 


Oklahoma Assn. of Insurance Agents 
has appointed Tom Weaver of Okla- 
homa City executive secretary. He re- 
cently graduated from Oklahoma A. & 
M. College. At the district meeting in 
Shawnee 75 members attended and 
heard Paul Wise, Fidelity & Deposit, 
Oklahoma City, talk on “Residence Bur- 
glary” and Dave R. McKown, Okla- 
homa City local agent, speak on “Work- 
men’s Compensation.” 





Lashly Resigns in Mo. 


Ralph C. Lashly, counsel for Missouri 
department, has resigned, effective Dec. 
1. Mr. Lashly plans to re-enter the pri- 
vate practice of law in St. Louis, his 
home. 


A PLACING OFFICE 
For Your 


UNUSUAL LINES 


TAXI CAB (coverace) 
LONG HAUL ( coveracz ) 
PRODUCTS LIABILITY 


We Invite Your Inquiry 


STAUNTON-GLOVER & CO. 
A-455 Insurance Exchange 
Chicago 4, Ill. HArrisen 7-5807 

















THE OLDEST INSURANCE 
COMPANY IN THE WORLD 
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ee N. A. L A. Reowtibves: 
Hold Meeting at New York 


NEW YORK—The first meeting of 
the newly appointed executive commit- 
tee of the National Assn. of Insurance 
Agents was scheduled for the Hotel 
Commodore this weekend with O. Shaw 
Johnson, Clarksdale, Miss., vice-presi- 
dent, in charge. Among the items on 
the agenda were the multiple location 
risk problem, underwriting profit, long 
haul trucking, the use and adaptation of 
the recently completed agency cost an- 
alysis survey, and the public relations 
program for next year. The mid-year 
meeting of National Assn. of Insurance 
Commissioners starts at the hotel at 
the same time. 

The agents’ public relations commit- 
tee was to meet before the executive 
committee. 


Final Wind Fillip to 1948 


The 24-hour blow throughout a large 
part of the middlewest that set in Sun- 
day and continued for 24 hours, gave the 
windstorm insurers a final fillip for 
1948. This was a hard westerly wind 
that had a sustained velocity throughout 
much of the territory of more than 40 
miles an. hour and that in the gusts 
reached 60 and 70. Losses are being 
reported in large numbers from Wis- 
consin, Illinois, Iowa, Indiana, Kansas, 
Nebraska and Michigan. Apparently 
there was no territory that suffered an 
overwhelming number of losses and 
there was no call on the adjusting or- 
ganizations for extra men anywhere. 
There were many losses in Chicago and 
vicinity, the average apparently being 
only $25 to $35. However, there was 
a loss suffered by General Mlls on the 
south side of Chicago that according to 
first reports may amount to $25,000. 
Roof damage was extensive and the 
plate glass insurers were substantially 
interested. 

Ben Beris, president of American 
Glass Co., estimates that the glass break- 
age in Chicago and vicinity will amount 
to between $35,000 and $40,000. He 
said that the breakage was minmized, 
because the blow happened on a Sun- 
day when most stores were closed and 
hence there was not the suction created 
by opening and closing of doors that 
would have occurred during a week 
day. On the most part the glass dam- 
age Sunday was to the most dilapidated 
store fronts, he states. 


N. Y. Pond Hears Vanderbeck 


About 100 turned out for the Decem- 
ber dinner of New York City Blue 
Goose and heard Robert J. Vanderbeck, 
assistant secretary of Eastern Under- 
writers Assn., discuss the functions and 
operations of. the association. The pond 
is planning to sponsor in cooperation 
with the Insurance,Society of New York 
an advanced course in fire insurance 
inspection and rating. 

P. M. Winchester, eastern manager 
of General Adjustment Bureau, and past 
most loyal grand gander, presented a 
past most loyal gander emblem to Gil- 
bert Dietrich of Home. The pond now 
has 466 members. Joseph Knowlan, past 
most loyal grand gander and Paul M. 
Fell, grand custodian, attended from 
Philadelphia. 





Dedicate C.P.C.U. Home 


PHILADBLPHIA—The American 
College of Life Underwriters building, 
which is also the new home of American 
Institute for Property & Liability Un- 
derwriters, was dedicated here this week 
at a luncheon attended by several hun- 
dred life insurance men. The building, 
constructed originally as a residence by 
a wealthy manufacturer, is at 3924 Wal- 
nut street, not far from the University 
of Pennsylvania. It houses American 
College of Life Underwriters, American 
Society of Chartered Life Underwriters 
and Huebner Foundation for Insurance 
Education, as well as the American In- 
stitute for Property & Liability Under- 
writers. Besides life insurance leaders 
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the speakers included President Harold 
Stassen of University of Pennsylvania. 





Bogardus New President 


J. A. Bogardus, president of Atlantic 
Mutual, has been elected president of 
American Institute of Marine Under- 
writers. First vice- president is Owen 
C. Torrey, Marine Office of America; 
second vice-president, Frank B. Zerrel, 
Royal-Liverpool; treasurer, L. J. Haef- 


nér, Firemen’s Fund; secretary, Ernest 

G. Driver. 

Half Million Xmas Fire 
Joseph’s Department Store at Fre- 


mont, O., bulging with Christmas in- 
ventory, suffered fire loss Tuesday of 
$500,000, according to newspaper report. 
The store occupied a three-story busi- 
ness block. 





Havis with New Zealand 


Julian S. Havis, formerly inland ma- 
rine manager for America Fore at Los 
Angeles, on Dec. 1 became superinten- 
dent of the inland marine department 
of New Zealand at San Francisco. He 
is working under William M. Houston, 
who recently was made United States 
manager of the company. 


Interest in Cumulative 
Liability Bond Decision 


NEW YORK—Bonding companies 
are awaiting with interest the decision 
of the federal circuit court here on an 
appeal by American Surety from a 
ruling by a federal judge in Hartford 
which, if upheld, would require the com- 
pany to assume liability equal to the 
face value of a bond for every year it 
has been in force. The lower court 
ordered American Surety to pay the 
government $3,865 with interest as the 
result of an embezzlement by an Essex, 
Conn., postoffice clerk who was bonded 
by the company. 

The clerk, William H. Welge, was 
convicted in 1945 of embezzing $7,949 
over a 10-year period from the post 
office. He returned $4,084 and Amer- 
ican Surety was held responsible for 
the balance of the money by the gov- 
ernment. Government attorneys argue 
that the company bonded Welge for 
$2,000, and in accepting yearly premiums 
was guaranteeing the government up to 
$2,000 annually and cumulatively, in case 
of embezzlement. 

American Surety contends that only 
one bond of $2,000 was written over the 
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whole period and therefore it is liable 
only for $2,000. 

The case is not considered important 
for the sum involved but for the bond- 
ing principle to be decided. If the court 
holds against the company and is sus- 
tained, there would be quite a scramble 
in the surety field to clarify the status 
of the bonds. 


Harlan L. Knight Takes Post 
with Paul Revere and M.P.A. 


SPRINGFIELD, MASS.—Harlan L. 
Knight has become connected with Paul 
Revere Life and Massachusetts Protec- 
tive here as an executive in the agency 
department assisting Harry J. Shaffer, 
director of agencies. 

Mr. Knight resigned as agency vice- 
president of Union Mutual Life to form 
this new association. He is a graduate 
of University of Maine, class of 1930 
and had been wth Union Mutual Life in 
the agency department snce 1932. 

Mr. Knight started in the auditing 
department of Union Mutual and in 
1936 became cashier and office manager 
at Boston. Then he served as branch 
office auditor,, later as agency secretary, 
then supervisor of agencies and finally 
agency vice-president, 












Livernpoor~ Lo 





Y 100 Tea =. in the United States 






















Looking Ba tk eee and AHEAD: / One ae years ago The Liverpool & London 


& Globe Insurance Company Ltd. was just getting started in the United States— 
in a few rooms at 56 Wall Street and with a personnel consisting of two men, 
Alfred Pell (the L & L & G’s first authorized agent in the United States) and one 
clerk. Today the Company can point to service offices countrywide, staffed with 
experienced personnel, and a nation-wide network of capable field men who have 
been thoroughly trained in the Company’s Educational School. 





These established facilities and the planned activities which are gradually taking 
shape will serve as a constant reminder that the L & L & G keeps looking ahead 
and molding its services to keep pace with ever-changing times. 
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2 AND GLOBE TiSURANCE CO. LTD: 
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Take Up Sete 
of UCD in N. Y. 


Cash sickness benefit bills as exten- 
sions of unemployment compensation 
legislation are expected to be introduced 
in 22 of the state legislatures next year. 
It is believed that the bills will have at 
least a 50% chance of passing, wher- 
ever they are introduced. 

Governor Dewey of New York met 
with legislative leaders and state officials 
this week in Albany to consider pro- 
posals for sickness disability. benefits 
under the unemployment insurance law. 
Some plan to extend benefits to workers 
who are ill will be presented to the leg- 
islature, it is stated. Hearings are ex- 
pected to start soon. 

One problem to be worked out is 
whether the plan would be financed by 
the employer, the employe, or by both. 
Plans in operation in California, Rhode 
Island and New Jersey will be studied. 
Another point would be whether the 
plan would permit private insurers to 
participate, as in California and New 
Jersey. 

The New York state joint legislative 
committee on industrial and labor con- 
ditions will hold a hearing on unemploy- 
ment disability benefits at the Bar Assn. 
of the City of New York Dec. 15. 


Casualty Executives Are Hosts 


NEW YORK—Assn. of Casualty & 
Surety Executives was host at the an- 
nual luncheon to the insurance press 
here. J. Dewey Dorsett, general man- 
ager, presided, and Jesse Randall, presi- 
dent of Travelers; Frank A.. Christen- 
sen, president of America Fore; and 


Richard V. Goodwin, head of Fireman’s 
Fund in the east, past presidents of the 
association, and W. E. McKell, president 


of New York Casualty, present head of 
the association, spoke briefly. Clarence 
Axman, “Eastern Underwriter,”  re- 


sponded for the press. 


HeNATIONAL UNDERWRITER — 








Walsh to N. O.: Dolmetsch 
Chicago Claim Manager 


Walsh, claim manager at 
New Amsterdam Casualty 
and United States Casualty, has been 
assigned to New Orleans in the same 
capacity. He is succeeded by Robert 
E. Dolmetsch, who has been assistant 
claim manager. 

Mr. Walsh has been with the com- 
panies at Chicago for 21 years, most of 
that time as claim manager. Previously 
he was with the claim department of 
Fidelity & Casualty there. At one time 
he was an attorney at Havana, III. 

Mr. Dolmetsch has been in the busi- 
ness 20 years. A’ graduate of Indiana 
University, he first joined U. Cas- 


Harry E. 
Chicago of 


ualty in 1930 in the claim department 
at Fort Wayne, Ind., and went to Chi- 
cago in 1939 as assistant manager of 


that department. 

Mr. Walsh was given a farewell party 
at the Union League Club, at which T. 
E. Barton, resident manager, presented 
him a gold watch on behalf of the staff. 


Mail Charge Maneuver 


Federal Judge LaBuy at Chicago has 
taken under advisement a motion on the 
part of the four men who are under in- 
dictment on mail fraud charges in con- 
nection with operations of the old 
Westminster Life, for a bill of particu- 
lars to amplify the charges.. This mo- 
tion was opposed by the U. S. attorney’s 
office which argued that a mere read- 
ing of the A. & H. policy was all that 
was needed to comprehend the govern- 
ment’s charges. 


New Military Regulations 

W ASHINGTON—New armed serv- 
ices procurement regulations, section 10, 
dealing with bonds and insurance, were 
in the printer’s hands this week. They 
are part of general procurement regu- 
air fore 


lations applying to the army, 
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<A Leading 
Building For Leading 


Insurance Firms 


Tenanted by leading Insurance, Financial and Industrial 
Firms, the Jackson-Franklin Building offers the ultimate 
in fine executive and general office accomodations, at sub- 


stantial savings in rental. 


Descriptive brochure and complete rental information 
available upon request. 


Owner Management JACKSON . FRAN KLIN BUILDING 


309 West Jackson Boulevard * 


Telephone WEbster 9-3031 
Chicago 6, illinois 





and navy. For the most part, insurance 
industry representatives who have con- 
ferred with armed services’ representa- 
tives on the regulations say insurance 
is mostly incidental. Aim is to put in- 
surance and bond procurement on a uni- 
form basis in the armed services. 

In general, it is said the new bond- 
insurance regulations contain nothing 
very new, but largely provide for bond 
and insurance procurement about along 
the same lines that have been the ryle 
during peacetime. 


Chicago Casualty Adjusters 
Elect Reid President 


New 
Casualty 
the annual 
Reid, Liberty 
James MacLean, 
retary-treasurer, 
Mutual. 

The annual Christmas party will be 
held the evening of Dec. 16 in the 
Terrace Gardens at the Morrison hotel. 


were elected by the 
Adjusters Assn. of Chicago at 
meeting: President, C. A. 
Mutual; vice-president, 
Home Indemnity; sec- 
R. T. Luce, Casualty 


officers 


School for Farm Bureau Men 


Thirty-two new district managers of 
he Ohio Farm Bureau insurance com- 

panies attended a school in sales man- 
agement at Columbus with 30wman 
Doss, agency vice-president, in charge. 

There were 25 periods devoted to “the 
major phases of the district manager’s 
job, these including leadership, selection 
and training of agents, business man- 
agement, and self improvement. 

The school is an annual event for all 
men who have been promoted from 
agent to district manager during the 
previous year, 

At the banquet Mr. Doss and Frank 
Cooperrider, director of the three in- 
surers, spoke. 

Members of the home office and field 
management forces that conducted the 
course were Stanley J. Clough and Rob- 
ert Heffner, directors of agency 
training; G. S. Hough and Howard 
Hutchinson, superintendents of agents; 
H. P. Dickerson and O. T. Gibson, spe- 
cial sales representatives; C. M. Bedell, 
Franklin, Pa., field supervisor; R. , 
Crawford, Cincinnati, field supervisor; 
Norman J. Denlinger, Columbia, S. C., 
state agent; George J. Wolf, Columbus, 
field supervisor, and W. J. Keyser, 
Clarksburg, W. Va., state agent. 


Ask State W. C. Monopoly 


WASHINGTON—The National 
Conference on Labor Legislation at its 
meeting here adopted the report of its 
committee on workmen’s compensation 
which, among other things, advocates 
an exclusive state insurance fund. How- 
ever, the chairman of that committee, 
Harry J. Burezyk of Wisconsin, and 
the Vermont and New Hampshire labor 
commissioners, dissented from this par- 
ticular recommendation. Among the 
other recommendations are for defining 
injuries to include O.D. and to provide 
blanket coverage on O.D. rather than 
schedule coverage. There are 17 recom- 
mendations in all. 


Mutual Dividend Changes 


Lumbermen’s Mutual Casualty, com- 
mencing Jan. 1, will increase its auto- 
mobile policy dividends to 15%. It has 


been paying 10%. Similar action was 
previously taken by the affiliated Amer- 


| ican Motorists. 


| on all other policies from 15% 


Utica Mutual has reduced its dividend 
on automobile policies from 15% to 
10%, but has increased the dividend 
to 20%. 
The change is effective Feb. 1 


| Assigned Risk Plan in Vt. 


A revised assigned risk plan has been 
approved in Vermont by Commissioner 
Hemenway. It is the old plan with a 
few but not all of the changes in the 
new uniform plan. Three declination 
letters are not required. A $5 investiga- 
tion fee is required. 


December 9, 1948 


Dapuial Occidental 
Claim Department Chief 


Nicholas T. Methgen, 
claims of Occidental Life, has re- 
35 years of service. 
Clyde H. Burgardt has been named 
succeed Mr. Methgen. He joined 
the Occidental claims staff at Des 
Moines in 1936 and went to the home 
office in 1937. He is a graduate of Uni- 
versity of Iowa and had served on the 
legal and claims staff of Farmers Union 
Mutual Life and Farmers Union Mutual 
Casualty. 


superintendent 
of 
tired after 


to 


Gulf Increases Capital 


At meeting of stockholders of Gulf 
a proposal to increase capital by $100,- 
000 was approved. The new stock will 
be sold at $27.50 per share, thereby in- 
creasing the capital from $1,200,000 to 
$1,300,000 and adding $175,000 to surplus 
account. Following the . stockholders 
meeting, the directors voted to increase 
the quarterly dividend from 30c to 35c 


per share. The next payment will be 
made Jan. 14, to stockholders of record 
Jan. 7. The directors also voted addi- 


tional compensation to all officers and 
employes of 3% of the amounts received 
as salaries during the three calendar 
years 1946-47-48. 


A. & H. Assn. at Lansing 


LANSING, MICH. 
of A. & H. Underwriters has been 
formed and an executive committee 
named from which officers will be cho- 
sen. The committee includes Keith 
Pardee, Mutual Benefit H. & A.; Emil 
Lambertson, Income Guaranty; Leroy 
Wolfe, Wisconsin National Life; J. P. 
Leatherman, Continental Casualty; 
George Tibbetts, Great Northern Life; 
Reed Jackson and Ben P. Stratton, Na- 
tional Casualty. 

Wesley J. A. Jones, 


— Lansing Assn. 


Indianapolis, as- 


sistant executive secretary of the Na- 
tional association, spoke on the menace 
of federal socialization. 


Wolpert Succeeds Huhnke 


William Wolpert, 13 years special 
agent at Minneapolis for Maryland Cas- 
ualty, has been appointed resident man- 
ager, succeeding the late E. C. Huhnke. 


Bankers L. & C. in Kan. 


Bankers Life & Casualty of Chicago 
has just received its certificate of author- 
ed to operate in Kansas. 


WANT ADS 











Large stock fire company with well established 
agency plant wants field man-engineer for con- 
centrated territory adjacent to Cook County. 
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Address S-68, The National Underwriter, 175 
W. Jackson Blvd., Chicago 4, Ill. Speal 
Alber: 
Stock F 
AVAILABLE Ohio at 
Multiple line trained man seeks agency con- Demons 
nection, preferably in South or Southwest. ards.” 
Optional purchase agreement after period of 
trial would be considered. 21 years fire, = = 
marine, casualty and bond training. Address 
8-65. The National Underwriter, 1 W. Jack- 
son Blvd., Chicago 4, Illinois. 
We are interested in purchasing insur- fugue 
ance agencies in the Chicago area. In- L ndet 
vestment no problem. Address S-62, The ong’ s 
National Underwriter, 175 W. Jackson He h 
Blvd., Chicago 4, Illinois. 12 year. 
of Chic 
nected 
London 
Desire to purchase small (inactive or virtually cago. 
imactive) stock fire insurance company with 
charter in Missouri or nearby state. Considera- OLSEN | 
tion must not be greater than $50,000. Write Roy 
Box S-56, The National Underwriter, 175 W. joining 
Jackson Blvd., Chicago 4, Illinois. also an 
in 166 V 
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KC. Fire & Marine Names 
Moreland and Buford 


K. C. Fire & Marine has appointed 
Charles T. Moreland, formerly a special 
agent for America Fore group, state 
agent in Iowa and James A. Buford spe- 
cial agent in Kansas under State Agent 
Gene Thomas. 

Moreland, who served in the navy 
during the war, was in the agency end 
of the business in Potomac, IIl., before 
joining America Fore in 1940. He will 
maintain headquarters in Des Moines. 

Also a veteran of the agency business, 
Buford formerly was a partner in the 





agency of Twomey & Buford, Ironton, 
Mo., and for some months underwent 
training at-the home office of K. C. Fire 
before being appointed special agent. 
His headquarters will be in Topeka. 





Wohleber Pa. Special Agent 


Edwin A. Wohleber has been ap- 
pointed Pennsylvania special agent of 
Fireman’s Fund, maintaining headquar- 
ters with Timberman & Campbell at 
Pittsburgh. He attended Carnegie Tech 
and had many years’ experience with the 
Middle Department before entering the 
army, where he served three years. 





Van Spanckeren Ariz. Chief 


L. H. Van Spanckeren of the Hard- 


ware Mutuals has been elected most 
loyal gander of Arizona Blue Goose. 
Merrill Westfall, Hartford A. & I., is 
supervisor; Milton Rhorer, Southwest- 
ern General Agency, keeper; C. Barthol- 
omew, Hartford Steam Boiler, custo- 
dian; Frank Distel, Home, guardian, and 


K. C. Daumler, wielder. 

A Christmas party will be held Dec. 
18 at Phoenix in conjunction with the 
insur ance women’s organization for the 
benefit of underprivileged children. 


Bigger Promoted in Ohio 

















s special Ohio Farmers has appointed John E. 
land Cas- Bigger as state agent in southeast Ohio. 
lent man- He will represent the fire and the in- 
Huhnke. demnity companies with headquarters in 
Columbus. 
. Mr. Bigger has been special agent in 
. : Ohio and was an underwriter in the 
Chicago home office for Ohio Farmers. For many 
»f author- years he was a partner in the W. A. 
Hines & Son agency at Cadiz, O. 
D S McGill to Ala. Post 
Steve W. McGill, Jr.. who has been 
summmemenaiiiis special agent in Tennessee for North 
a British & Mercantile, is joining the Loy- 
established alty group. He will be in charge of the 
er for con- Alabama office with headquarters at Bir- 
k County. mingham. 
writer, 175 ee 
Speakers Hear McGonagle 
— Albert C. McGonagle, Sun, addressed 
cman Stock Fire Insurance Speakers Assn. of 
Ohio at Columbus on “Fire Prevention 
Jency con- Demonstration — Common Fire Haz- 
Southwest. ards.” 
period of 
years fire, = = 
. Address 
Beas CHICAGO 
\ tenalllll 
ng incur OPENS SOUTH SIDE BRANCH 
area. In- Underwriters Adjusting has opened a 
S$-62, The south side Chicago branch office with 
Soifinels Leo S. Walsh as manager. 
He has been with the company for 
12 years, principally on the south side 
aca ot Chicago, and previously was con- 
EFT nected with the loss departments of 
————— {London Assurance and National in Chi- 
1 virtually cago. 
pany with 
Considera- OLSEN & STROBE IS FORMED 
00. Write _ Roy Strobe, independent adjuster, is 
r, 175 W. | joining forces Jan. 1 with W. A. Olsen, 
bse f also an independent adjuster with office 
eee in 166 West Jackson boulevard, Chicago, 





and the two will operate as Olsen & 
Strobe at that address. 

Mr. Olsen has been in the business 
about 20 years, having been claim de- 
partment superintendent for Atlas As- 
surance and Rollins-Burdick-Hunter Co. 
in Chicago. Subsequently he was west- 
ern claim department superintendent for 


Great American with headquarters 
there. He opened his independent ad- 
justing office May 15, 1947. 


Mr. Strobe has been in the business 
15 years, all the time in Chicago, oper- 
ating as an independent adjuster asso- 
ciated with others in this business. He 
has ae on his own for about a year. 

W. A. Olsen has been handling inland 
eae special risks, cargo 
and fire, and will continue in these 
fields; Mr. Strobe is to handle the firm’s 
fire loss adjusting. 


marine, 





THREE JOIN NATIONAL INSPECTION 


- National Inspection Co. has added 
three men to its staff at Chicago. Robert 
Hedlund, who has been with Firemen’s; 
Robert Howard, who has been with a 


Chicago local agency, and Glenn C. 
Hoffman, who has been with Fire As- 
sociation in the Chicago underwriting 


department, have joined the firm to take 
a training course before going into field 
work. 


‘arelessness. 


property. 









CLEVELAND, 313 Bulkley Bldg. 











COURTESY 


HOME OFFICE: 


PHILADELPHIA, 525 Chestnut St. 
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COMPANIES 


Amer. Equitable Reinsures 
Emmco Property Fire Lines 


Emmco of South Bend, Ind., which 
some time ago ceased writing property 
fire, extended cover and inland marine 
lines, has entered. a reinsurance agree- 
ment with American Equitable whereby 
American Equitable has reinsured the 
entire remaining outstanding liability of 
the Emmco on such lines. 

This reinsurance does not affect any 
contract which the Emmco has for au- 
tomobile and casualty insurance, 


Am. Reserve Dividend 


American Reserve has declared a div- 
idend of 50 cents per share, payable Dec. 
31 to stock of record Dec. 20. 











Bielaski General Agent 
Robert C. Bielaski, special agent in 
the special risks department of Aetna 
Fire since 1946, has been promoted to 
general agent at the home office. 
Before entering the army, he was spe- 
cial agent in North Carolina. He joined 
He is a son of A. Bruce 


Aetna. in 1937. 


Bielaski, assistant manager of National 
Board. 


Tulsa Company Financed 


Capital of Tri-State Fire of Tulsa has 
been increased from $50,000 to $250,000 
and $250,000 has been added to net sur- 
plus. This was accomplished through 
the sale of 2,000 new shares of $100 par 
value stock at $225 each. All of the stock 
was parcinses by Tri-State ae 





Glens Falls Tisiieeek Extra, 
Fine Results Reported o 


Glens Falls has declared an extra div- 
idend of 40 cents in addition to the usual 
quarterly dividend of 40 cents, both be- 
ing payable Jan. 3 to stock of record 
Dec. 10. For the first nine months of 
this year, premiums written by the 
Glens Falls group amounted to $32,- 
727,681, which exceeds the record for 
the same period last year by about $2 
million. The net underwriting earn- 
ings for the nine months totaled $1,107,- 
068 which is contrasted with a loss of 
$858,204 the first nine months of 1947. 
Net earnings from all sources after taxes 
amounted to $1,621,119 as compared 
with a net loss of $58,675 the first nine 
months of 1947. 








FOR 


N.Y.C. FIRE DEPT. 


But every day thousands of people take chances with fire through ignorance 
Unlike the fireman, they are not even aware of the dangers they face 
and do not have the fireman’s special knowledge to protect them. 


Pearl American firmly believes that it is the agent’s duty to preach the gospel of 
conservation of property from fire in his daily contact with owners. 
knowledge of fire prevention parallels that of the fireman. He should not hesitate 
to use it to help protect his clients and reduce the burning rate of our country’s 


@ PEARL ASSURANCE COMPANY, LTD. 


e@ EUREKA SECURITY FIRE & MARINE INSURANCE CO. 


@ MONARCH FIRE INSURANCE COMPANY 


SAN FRANCISCO, 369 Pine St. 
NEW YORK, 26 Cliff St. 


Blazing flames, dangerous 
fumes and falling timbers are 
a regular part of the fireman's 
life. He requires real courage 
and special training to mint- 


mize hazards and reduce loss 


of life and limb. 





19 RECTOR STREET, NEW YORK 6, N. Y. 


CINCINNATI, 
CHICAGO, 


MEN ONLY! 


and 


In a sense, his 


1423-24 Carew Tower 
175 W. Jackson Blvd. 
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EDITORIAL 


COMMENT 





Against Secret Sessions 


We noted with misgiving the fact that 
the hearings being conducted by Na- 
tional Assn. of Insurance Commission- 
ers committee on revision of the profit 
formula were “closed” even though in- 
dustry representatives were present. It 
has come to be the very sound policy 
of N.A.I.C. to conduct all meetings and 
hearings on an open basis where there 
are commissioners and industry repre- 
sentatives in the same room at the same 
time. the 
public representatives desire to go into 
a huddle by themselves to arrive at 
final decisions or discuss in an intimate 
way the proceedings and the action that 
should be taken, there can be no object- 
taken. 

When the all-industry committee ses- 
sions were being held, we voiced dis- 
approval of the fact that these sessions 
were closed when both commissioners 
and industry representatives con- 
ferring. It was all right for the industry 
people when meeting alone, to do so un- 
observed and when the commissioners 
were hoiding forth on their own, no one 
could object to their being closeted. We 
believe that our position was thoroughly 
justified by the developments. When the 


When the commissioners or 


ion 


were 


final decisions were an- 
nounced and it came down to actual 
legislation, explosions occurred that we 
are sure would not have occurred had 
the issues been ventilated from week 
to week and month to month as they 
were being discussed and debated. 
We think it is a dangerous policy, 
especially in these days, for state of- 
ficials and insurance industry represent- 
atives to go into secret sessions on any 
topic, let alone the question of profits. 
We aren’t speaking from pique as a 
journalist that has been excluded from 
a meeting, because these days there are 
so many hearings and meetings on all 
aspects of insurance that we don’t have 
the manpower or the white paper to 
keep up with them all, and it is actu- 
ally a physical relief to be spared the 
obligation of attending a hearing and 
trying to find space in which to report 
it. We simply have a 
viction that while 
result in 


all-industry 


profound con- 


such secret sessions 


may silencing disclosures or 
discussions that somebody would prefer 
not to have talked about at the moment, 
yet this is a dangerous path to trod and 
lead to very 


the future. 


can serious explosions in 


Falling on the Easy Prospects 


We have remarked in the past and 
perhaps it is time to remark again that 
in all this talk about expanded federal 
in the realm 
tends to 

groups 


social security particularly 
of health insurance attention 
become focused on employed 
when it comes to discussing the benefits 
that are to be provided and the means 

doing the financing. Yet, when the 
advocates come to discussing the need 
extension of the the 
data usually embraces the entire popu- 
lation. 

While everyone, Republicans 
Democrats alike, give lip service to the 
idea of extending the 
system beyond the employed group, yet 
when it comes down to cases everyone 
seems to shy away from actually going 
all the way in this direction. The reason 
is that it will be a gigantic undertaking 
to get at all of these scattered indi- 
viduals when it comes to collecting the 
money from them, keeping the records 
on them and providing the benefits for 
them. These are the people that do not 
have even the foundation social security 
benefits, and we would think that taking 
first things first it is best to concentrate 
on equalizing the 


for such system, 


and 


social security 


situation so far as 


concerned, before heaping tax 
on tax and benefit on benefit for those 
who are the easiest to get at. 

It has been our position that the em- 
ployed group has gained immeasurably 
insofar as security is concerned 
not only because of what the federal 
government has done but because of 
what has been arranged for them through 
the medium of insurance and otherwise. 
They have the foundation social security 
benefits, they have workmen’s compen- 
sation, in some states they now have un- 
compensation disability, 
life insurance, group 
surgical, some places 
pensions, welfare funds, 
That, of course, is not to 
employed person 

these benefits but 
have been enormous 
past few years and any prog- 
this field will not be slowed 
down unless it appears to management 
and labor that the U. S. government and 
Mother Ewing are going to be given the 


they are 


social 


employment 
have 
hospitalization, 
group medical, 
sick 
say that every 
is getting all of 
increases 


they group 


leave. 


in the 


ress in 


whole job to do. 

In all of this talk about extending 
social security there is always reference 
to the amount of payroll tax that will be 


involved. This indicates that all hands 
are thinking about employed groups. 
These people, by and large, are the ones 
that require the least attention, if it is 
needs that we are thinking about 
and yet they would be the ones that we 
believe would get all the attention. To 
make foundation social security appli- 
cable to everyone in the land would 
require a federal byreaucracy in the 
country districts comparable to the 
county farm bureau setups and in the 
city comparable to ward and precinct 
political organization. Yet, that is the 
job that lies ahead to be done if the 
Democrats are to live up to their cam- 
paign commitments. The Republicans 
would have had to have done the same 
thing had the polls been correct. 

The employed groups are a cinch for 
insurance companies to work with and 
ior the government to work with. On 
the basis of needs we feel there is little 
basis for any argument that the federal 
government should take over the whole 
job. Also, we feel that it would be hard 


to make any argument that on the bagj 
of cost there is any necessity for the 
federal government to do the whole job 
The cost of group insurance is pret 
close to an irreducible minimum. The 
margins are extremely thin. The com 
petition is keen and we think that thg 
group insurance business of the county 
could very well defy the federal goy 
ernment to set up any cost projectiong 
that would rival those of private insur 
ance. Evidence along this line is th 
fact that there are companies under the 
UCD laws of California and of New 
Jersey that are willing to provide greater 
benefits than those that are availablk 
from the stategfunds for the same cost 

On the test of whether the govern. 
ment could do it better and cheaper, we 





think there is very little doubt but what 
the answer is “no.” 

All that would be accomplished would 
be a further enormous aggrandizement 
of the federal establishment and a mon. 
keying with the controls in the field 
of medicine. 








PERSONAL SIDE OF THE BUSINESS — 





At the 50th anniversary party of Rol- 
lins-Burdick-Hunter Company agency 
of Chicago, given for friends in the in- 
surance section of American Manage- 
ment Assn., C. E. Rollins was being 
greeted with especial affection, since he 
was one of the two founders of the firm 
a half century ago and has made a 
great many enduring friendships. 

Mr. Rollins got his first taste of in- 
surance through trade journalism. His 
father, also C. E. Rollins, was the pub- 
lisher of “The Argus,” an insurance 
journal of Chicago, and the son, who 
had graduated at Phillips Exeter Acad- 
emy in 1893, went to work for “The 
Argus” in 1895. The next year he 
launched his insurance agency career, 
becoming a partner of the Maitland & 
McAvoy agency of which Tom Maitland 
was the principal partner. 

Then in 1897 for a few months Mr. 
Rollins operated as an individual agent. 
In 1898 he formed the association with 
Arch O. Burdick that eventuated in the 
Rollins - Burdick - Hunter agency. Mr. 
Rollins and Mr. Burdick had been old 
iriends socially and they turned out to 
be a natural business team. Mr.| Bur- 
dick had previously been in the business 
at Chicago with I. J. Lewis and D. W. 
Burrows. 


The memory of Joy E. Roberts, local 
agent of Spencer, la., who died Oct. 22, 
was signally honored Tuesday of this 
week. He was known as “Spencer’s 
Santa Claus” because for 34 years hé 
had been collecting and repairing old 
toys and putting them in the hands at 
Christmas time. of children who would 
be most appreciative of them. He was 
regarded as Spencer's best beloved 
citizen. 

Following his death the local business 
men and the Spencer newspaper started 
a fund with which to put up a Christ- 
mas tree in the park in memory of Mr. 


Roberts. The response was so good that 
the project was expanded to include a 
Christmas party for underprivileged 
children and still later to build a work 
shop and hire a man to repair toys for 
underprivileged children every Christ- 
mas. 


The Christmas tree was 
Tuesday with Guy Gillette, 
ator-elect, doing the honors. 

The Roberts agency is now being op- 
erated by the son, C. L. Roberts. 


A. B. Jackson, president of St. Paul 
Fire & Marine, has been elected presi- 
dent of the Minnesota Club at St. Paul. 


Barbara Ann Barr, daughter of Elmer 
L. Barr of the Barr Adjustment Co, 
San Bernardino, Cal., was married to 
Merle Howard McQuinn, who is a 
sergeant in the air torce stationed at 
Santa Ana. 


Edgar W. Reed, Columbia, Ky., state 
agent of Sun, is ill at Nichols Hospital. 
Louisville. He is a brother of the late 
G. R. Reed, former president of Ken- 
tucky Assn. of Insurance Agents, and is 
interested in the agency at Columbia, in 
which he and his brother were partners, 


Kurt Hitke, head of his own agency 
in Chicago, operating country-wide, spe 
cializing in substandard and hard to place 
risks including autos, taxis, and trucks, 
is planning to go to Los Angeles Jan. 15 
where he will spend five weeks in con- 
nection with affairs of his branch office 
there. Mr. Hitke will confer with John 
D. Lynch, who is vice-president and 
Stewart W. Dillingham, Secretary. 


Lt. Col. Ralph B. Coffin, partner in 
the Long-Coffin agency at Hutchinson, 
Kan., before he was called to active 
service in*1940, has been named public 
information officer at Philippines Com- 
mand headquarters in Manila. He was 
advanced from executive officer of the 


dedicated 
Iowa Sen- 
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NEW YORK 7, N. Y.—99 John St.. Room 1103, 


Tel. Beekman 3-3958. Editorial Dept.—East- 
ern Editor: Kenneth O. Force; Assistant 
Editors: Stephen J. Perry and Donald J. Reap. 






Vice- 
J. Smyth, Resident 


Business Dept.— Ralph E. Richman, 
Pres.; J. T. Curtin and W. 
Managers. 


PHILADELPHIA 9, PA.—123 S. Broad Street. 
Room 1127, Tel. Pennypacker 5-3706. E. 7. 
Fredrikson, Resident Manager. 


SAN FRANCISCO 4, CAL.—507 Flatiron Bldg. 


Tel. EXbrook 2-3054. F. W. Bland, Pacific 
Coast Manager. 
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Philippine combat headquarters (Phil- 
ippine Scouts) at Camp O’Donnell. He 
served in Europe during the war and 
following the war was assigned to the 
Biarritz American University as an in- 
structor. He was assigned to the Phil- 
ippines in 1946. 

John W. Weddell, Cleveland repre- 
sentative of Factory Insurance Assn., 
addressed the accounting division meet- 
ing of Drop Forging Assn. at Cleveland 
on insurance coverages and present day 
values. 


Herbert E. Doering has been pre- 
sented a service pin in recognition of 25 
years’ service as special agent in Minne- 
sota American. For the past 12 
years he been in charge of the 
southern territory. 

G. A. Strasen, Wisconsin state agent 
of American, is completing his 30th year 
with the company and his 40th in the 
insurance business. He is now the dean 
of the American field force in number 
of years of service. 

\ luncheon was tendered J. R. Du- 
mont, retiring manager of the Interstate 
Underwriters Board, at the Bankers 
Club, by associates and friends among 
the executives and personnel of the fire 
business. 

William B. Rearden, executive vice- 
president of the Loyalty group, has been 
named chairman of the 1949 Newark 
Red Cross Fund campaign. He heads 
the Newark Safety Council 


DEATHS 


Orrin M. Thurber, 61, president of 
San Fernando Valley Agents Assn., died 


lor 
nas 


Minnesota 





at Van Nuys, Cal. For the last eight 
years he operated his own insurance 
agency there. Following his education 


at Chatfield, O., where he was born, and 
at Hamline University and the Univer- 
sity of Minnesota, Mr. Thurber entered 
the insurance business in 1913 as a field- 
man for Security Mutual Fire. For a 








few years he was secretary of the Na- 
tional Assn. of Mutual Companies. He 
was affiliated for 13 years with Mutual 
Implement & Hardware Mutual and 
then transferred to Glen Cove Mutual. 
Later on he headed the home office in- 
spection department of General ot 
Seattle. He is survived by two brothers, 
L. M. Thurber, secretary of Security 
Mutual Fire, and H. P. Thurber, presi- 
dent of Northwest Underwriters, Inc. 


Clarence J. Wittbecker, 57, associated 
with St. Paul Fire & Marine for 35 
years, died suddenly while on a hunting 
trip in North Dakota with his wife. For 
the last 24 years he had been state agent 
in northwestern Minnesota. 


Charles R. Laurenson, president of the 
Laurenson Agency, Canton, O., whose 
insurance career extended over 46 years, 


died. He was past trustee of Ohio Assn. 
of Insurance Agents. Mr. Laurenson 
entered the insurance field as a clerk 


with Fidelity & Deposit in Baltimore. 
In 1907 he established a general agency 
in Cleveland and in 1925 established a 
general agency in Canton. 

Robert M. Kelley, 58, of Hyannis, 
Mass., a leading agent of the Cape Cod 
district and for some time regional vice- 
president of Massachusetts Assn. of In- 
surance Agents, died at his home. He 
was vice-president of Bass River Sav- 
ings Bank and Cape Cod Cooperativ: 
3ank. 

Mrs. Flora E. Lauer, 56, vice president 
ef the Davis, Boggs, Lauer agency at 
Cleveland, died there. Mrs. Lauer and 
her husband, Ben H. Lauer, now presi- 
dent of the company, formed the agency 
19 years ago. She had not been active 
for several years. 


“Norbrit Guards” Have Rally 
The “Norbrit Guards,” the 25-year 
service group of North British, held its 
annual meeting last week at New York. 
E. Lansdowne, assistant general man- 
ger at the London head office, was a 


guest and was commissioned an honor- 
ary member. Mr. Lansdowne has been 
on an extended business trip throughout 
the United States and Canada. 

Speakers were Mr. Lansdowne and 
United States Manager George H. Dux- 
bury, who presided as toastmaster. Ar- 
rangements were in charge of Arthur J. 
O’Donnell, general agent, president of 
the guards, who was unable to attend 
because of illness. Membership through- 
out the country totals 151, a gain of 
eight during the year. 

Similar annual dinners 
simultaneously at Boston, 
San Francisco. 


were held 
Chicago and 


Hong Kong Remains Only 
Bright Spot in China Scene 


The fall of much of China to the com- 
munists would not mean an immediate 
loss on a dollars and cents basis to the 
U. S. foreign insurers because they have 
been losing money steadily in that coun- 


try since the end of the war. Unsettled 


conditions have made losses high and 
experience unpredictable. The compa- 
nies have remained in business there 
mainly to accommodate customers and 
to lay a groundwork for the future. 

The one exception has been the Brit- 


ish port of Hong Kong through which 
a terrific volume of trade has passed 
since the war. This has been a lucra- 


tive source for insurance and experience 
has generally been good on the property 
of both orientals and occidentals. Much 
business has naturally gravitated to the 
3ritish insurers, who have been long 
established there, but the large volume 
] Americans 


has given the some good 
lines also. With the collapse of the 
government in all of north and central 


China a strong possibility, Hong Kong’s 
role as the principal port of entry into 
China and as an international port 
would be enhanced. It also serves as 
distributing point for commercial traffic 
with Korea and Japan. It may soon be 
the only place in China where the 
American insurers retain their offices, 


Mutual Agents Set Dates 


15 


for 1949 Gatherings 


The 1949 annual meeting of National 


Assn, of Mutual Insurance Agents will 
be held at Hotel Congress, Chicago, 
Oct. 10-12. \rrangements have been 


made for a mid year meeting at Haddon 
Hall Hotel, Atlantic City, on May 23- 
w 


20 

Hugh H. Murray, Jr., of Raleigh, 
N. C., president of the association ‘an- 
nounces his committee appointments. 
Mr. Murray is chairman of the executive 
committee, and the other members are 
Corey G. Hunter, Moravia, N, Y.; r 
Fenno, Philadelphia; Henry D sean, 
Haddonfield, N.J.; J. C. McGee, Jack- 
son, Miss.; R. E. Hill, Chattanooga; John 
H. Kroll, Washington: W. M. Ritter, 
Fayetteville, Ark.; J. M. Zachary, Green- 
ville, S. ¢ Charles M. Boteler, Wash- 
ington; Charles H. Litaker, Charlotte, 
N. C., and E. F. High, Columbus. 
Chairmen of other committees are: 
Agency qualification laws, Mr. Fenno; 
agency management, H. Clay Jolimston, 
*hiladelphia; C.P.C.U. promotion, How- 


ard Legg, Baltimore; by-laws, James 
F. Minor, Charlottesville, Va.: educa- 
tional, W. Nelson Ruffin, Petersburg, 
Va.; resolutions, Leonard \W. Preston, 
Glasgow, Ky finance and budget, Mr. 
Kroll: fire and accident prevention, El- 
liott P. Curtiss, Stratitord, Conn.; adver- 


tising, public relations, J. Wayne Barker, 
Nashville; special Jenjamin 
G. Sager, Cleveland; company relations, 
Chester C. Jennings, Baltimore: agents’ 
directory Claude V. Hyson, Washing- 


ton, 


progress, 


More Rule 30 for Accountants 


NEW YORK Insurance Account- 
ants Assn, at its Dec. 17 luncheon meet- 
ing will conduct an off-the-record dis- 
cussion of regulation 30, page 3, plus 


the multiple line expense exhibits. 


[he association is holding its Christ- 
mas party the evening of Dec. 17. A. L. 
Gubler, Fireman’s Fund, is chairman. 
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EMPLOYERS 
REINSURANCE 
CORPORATION 


J. B. ROBERTSON—PRESIDENT 


KANSAS CITY 


Insurance Exchange Bldg. 


NEW YORK 


107 William Street 


CHICAGO 


175 West Jackson 


SAN FRANCISCO 


114 Sansome Street 


LOS ANGELES 


606 South Hill Street 


In a third of a century of 
specialization in a skilled 
profession within a skilled 
profession— Underwriting — 
Employers contracts in the 
field of Reinsurance have 
been fully satisfactory. 
Built to your specific require- 
ments. 
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Mail Order Men 
Submit Proposed 
Rules at FIC Meet 


Insurance Has Federal 
Baptism at Chicago 
Trade Practice Parley 


Assn. of Insurance Advertisers pro- 
posed a complete set of suggested trade 
practice rules to federal trade commis- 
sion conference for the direct-by-mail 
insurers held at Chicago, Wednesday. 

Wendell Berge of Washington, coun- 
sel for the association, stated in pre- 
senting the rules: 

“Fair play in advertising is what we 
ask in these rules. The federal trade 
commission offers an opportunity to 
define standards of fair play in insur- 
ance advertising. Our members are 
prepared to abide by the rules we pro- 
pose. We hope the other companies 
will follow our constructive move.” 

A.LA, held a meeting at Chicago 
Tuesday with all member companies 
represented to put the finishing touches 
on the rules. E. J. Becker of Wilming- 
ton, the president, presided. Mr. Berge 
was assisted by A. A. Layne of his law 
firm, Posner, Berge, Fox & Arent. 
Charles Rowan, Milwaukee attorney, 
and A.I.A secretary, was on hand. 

Henry Miller, chief of the trade prac- 
tices rules division, conducted the ses- 
sion, E, Davis, one of the FTC 
commissioners,was present. He had just 
recovered from pneumonia. 

Here are the proposed rules: 

The following trade practice rules are 
suggested by Assn. of Insurance Adver- 
tisers for consideration by the mail or- 
der insurance industry. The mail order 
insurance industry for the purpose of 
these rules, would include those persons, 
firms, corporations, associations and or- 
ganizations engaged in that type of in- 
surance business in which the sale of the 
insurance is promoted and_ effected 
through the use of the mails or other in- 
terstate communication or facility with- 
out the employment therein, within the 
state of the purchaser or prospective 
purchaser, of personal solicitation by li- 
censed agents of the insurer. 

These suggested rules would be ap- 
Plicable to those insurance transactions 
within the jurisdiction of the federal 
trade commission. 

For the purposes of the rules, the fol- 
lowing definitions shall apply unless a 
different meaning is indicated. 

_(1) The term “advertise” or “adver- 
tisement” means any form of presenta- 
tion in interstate commerce, including 
letters, sample copies of policies, testi- 
monials, commendatory endorsements, il- 
lustrations, and depictions distributed or 
published by mail, newspapers, maga- 
zines, radio broadcasts or other medium 
of communication which: 

(a) Is used in selling or soliciting the 
sale of a policy or policies when the 
sale or method of sale does not involve 
or result from personal solicitation of 
the prospective purchaser by a licensed 
agent of the insurer; and 

(b) Purports to describe all or any 
part of the losses or causes of loss in- 
sured by a policy or the benefits pro- 
vided thereby. In no case shall the ref- 
erence in material soliciting inquiries for 
further information or in premium, re- 
instatement, or renewal forms to the 
hame, title or type of policy be con- 
sidered a description of the losses or 
causes of loss insured or benefits pro- 
vided by the policy; and 

(ec) Is not a personal or individual 
letter and contains no material relating 
to the losses or causes of loss covered 
by the policy or benefits provided thereby 
designed for general distribution. 

(2) The term “benefit” means any 
amount provided or promised under any 
Policy for any loss or event for which 
insurance is provided thereunder, how- 
ever described in the _ policy, and 
whether in the form of a fixed sum pay- 
ment or monthly or other periodic pay- 
ment and whether payable with or with- 
out respect to any actual pecuniary loss. 
(3) The term “cause of loss” means 


New Pattern Bank 


Loss of $500,000 
Explodes at Chicago 


Falling into the new pattern of bank 
fraud losses from the outside due to 
scheming borrowers is the sensational 
disclosure that Merchandise National 
Bank of Chicago is $500,000 poorer due 
to its relations with a food broker. Also, 
it is indicated other banks may have 
suffered to the tune of $250,000. The 
published reports so far are sketchy but 
surety men surmise that the technique 
involved check kiting coupled with bad 
assigned accounts receivable. The bank 
is insured with London Lloyds through 
the Childs & Wood Agency, Chicago. 
President R. L. Redheffer of the bank 
said the insurance and the bank’s con- 
tingency fund will more than cover 
the losses. Surety people will be in- 
tensely interested in learning the basis 
of liability. Offhand it would seem 
to fall in the forgery category. 

United Produce Co. of Chicago is the 
food broker. It is reported that Tony 
Oddo, the president, has disappeared. 
E. J. Riley, a sugar broker, has been 
named receiver of United. 

Mr. Redheffer said other banks and 
produce customers in New York, Phila- 
delphia and elsewhere were victims. 


Wood C.P.C.U. President 


Donald M. Wood, Jr., Childs & 
Wood, is the new president of Chicago 
chapter of C.P.C.U. Vice-president is 
Gerald E. Myers, W. A. Alexander & 
Co.; secretary, Miss Ronelva M. Sipe, 
and treasurer, John J. Corbett, Joyce & 
Co. The retiring president is Malcolm 
G. Young, Zurich. 








every accident, sickness, or other event 
to which the coverage of a policy ex- 
tends. 

(4) The term “loss” means any con- 
dition of a physical or mental impair- 
ment, including death, by reason of or in 
respect of which benefits are payable. 

* 


Rule 1—Deception (General) 


It is an unfair trade practice to use 
advertisements which reasonably have 
the capacity and tendency or effect of 
deceiving purchasers or prospective pur- 
chasers as to the losses or causes ef 
loss insured or benefits payable under a 
policy. 


Rule 2—Exceptions and Reductions 
in Policies 

It is an unfair trade practice to ad- 
vertise losses or causes of loss included 
or benefits payable under a policy with- 
out disclosing unusual exceptions or re- 
duction which relate to the losses, causes 
of loss or benefits mentioned in such ad- 
vertisement. Such exceptions or reduc- 
tions to be indicated include, among 
others, diseases not common to both sexes, 
housewives not gainfully employed away 
from home, persons covered by work- 
men’s compensation or employers’ lia- 
bility statutes, or the exclusion of any 
occupational group, or the limitation of 
benefits payable to the female sex in a 
less amount than payable to males for 
losses arising from the same causes of 
loss. This rule shall not be construed to 
require the mention of exceptions or re- 
ductions which do not affect the losses, 
causes of loss, or benefits mentioned in 
the advertisement, or which are stand- 
ard provisions and are generally included 
as exceptions or reductions to the in- 
surer’s liability. 


Rule 3—Deceptive Set Up of Things 
Required To Be Disclosed 

It is an unfair trade practice to set 
forth in an advertisement anything re- 
quired to be disclosed under these rules 
in such an obscure manner that the im- 
pact thereof is not reasonably under- 
standable. 


Rule 4—Names or Titles of Policies 


It is an unfair trade practice to ad- 
vertise a policy under any name, title, 
or description which may be deceptive, 
or misleading with respect to the losses 
or causes of loss insured or benefits pay- 
able under the policy, as, for caamale, 
“all-coverage” in reference to limited 
policies; “hospitalization” in reference 
to policies paying insignificant sums for 
hospitalization or additional benefits for 


(CONTINUED ON PAGE 18) 








A. M. A. Insurance 
Conference Is 
Largest Ever 


The American Management Assn. in- 
surance conference at Chicago was the 
best attended in history, and the mem- 
bers and insurance people felt well re- 
warded for the time spent at the ses- 
sions and in lobby conferences. It was 
also the gayest meeting in history as 
Marsh & McLennan and Rollins, Bur- 
dick, Hunter Co. of Chicago both were 
giving sumptuous parties the same eve- 
ning and numerous other insurance agen- 
cies and company groups were hosts at 
smaller gatherings. Lumbermen’s Mu- 
tual Casualty, the following morning, 
entertained about 100 of the buyers at 
breakfast. This is the third year that 
L.M.C. has been breakfast host, and it 
has come to be a welcome feature. 

The next convention will be at Hotel 
Pennsylvania, New York, May 26-27. 

Judging from the daily newspaper 
coverage of the convention, the sessions 
were on the spitfire side, but this was 
because the readingest speeches for the 
general public were those of Ernest 
Clark, assistant treasurer of J. C. Penney 
Co. and Dwight Sleeper, of Insurance 
Buyers Council of Boston. They were 
quite critical of insurance company pol- 
icies and practices. What they had to 
say lent itself to newspaper headline 
treatment, whereas there was much solid 
fare of an informative nature that the 
group followed with the utmost atten- 
tion. For instance, an entire afternoon 
was devoted to adjustment of business 
interruption claims on a panel basis. 
Here questions of a precise and ab- 
struse nature were asked for hour after 
hour and the group finally had to be 
shooed out of the room. 


W. C. Moore Makes Hit 


Then there was the very well re- 
ceived paper on replacement cost in 
surance by William C. Moore of Gen- 
eral Adjustment Bureau, the paper on 
administration of an insurance depart- 
hent by R. B. Gallagher of Philco Corp., 
the afternoon panel session on estab- 
lishment of insurable values and the 
luncheon talk on the social security 
scheme by W. R. Williamson, actuarial 
consultant of Washington. 

Ray S. Bass, treasurer of the A. E. 
Staley Manufacturing Co. of Decatur 
(predecessor of the Chicago Bears) 
was able to be on hand and preside 
as vice-president of A.M.A. in charge 
of the insurance section. He had been 
suffering with a heart ailment that kept 


him on the sidelines for some time. 
Mrs. Bass accompanied him to the 
meeting to see that he didn’t depart 


too far from his regimen. 


In his opening remarks Mr. Bass said 
that there is a great deal of confusion in 
the insurance business which may be 
due to the fear and indecision caused 
by the state rating laws and the pos- 
sibility of federal regulation. The way 
in which multiple location contracts are 
being handled is a good example of 
the confusion and fear; he said. Most 
insurers, he declared, are carrying such 
risks under binders without any definite 
rate applying and the companies can- 
not get any satisfaction from the insur- 
ance commissioners as to rate approval. 
He said an officer of a large tobacco 
company declared that insurance com- 
panies and agents say that they are 
doing everything possible to get some 
sort of rating system approved for 
multiple location buyers with at least 
an overall average rate but that each 
conference that is called is either post- 
poned or ends without results. Then 
there are criticisms that some insurers 
have assumed an arbitrary attitude (us- 
ing the fear of new rating laws as an 


Settle Scott 
Paper 1946 Loss 
for $3,900,000 


This Is Largest Single 
Casualty Loss Settlement 
in History 


What is said to be the largest single 
casualty insurance settlement in 
history has now been effected by Ocean 
Accident and its numerous reinsurers 
including London Lloyds with Scott 
Paper Co. The payment exceeds $3,900,- 
000, most of it under machinery U. & O. 

On Sept. 11, 1946, an explosion 
wrecked the newest dryer rolls paper 
machine of Scott Paper Co. at Ches- 
ter, Pa. This was a complicated, high 
speed job. It made towel paper at the 
rate of 1,000 feet per minute. It was 
the largest machine and fhe one of great- 
est capacity in the Scott plant. Although 
it was but one of nine machines at 
Chester it represented 26% of the out- 


loss 


ut. 

The only manufacturer capable of pro- 
ducing such a machine was Allis-Chal- 
mers and they were in the midst of a 
prolonged strike, so Scott Paper pro- 
ceeded to get the machine rebuilt. Scott 
Paper did much of the engineering in 
this connection and Beloit lron Works, 
General Electric and Lukens Steel col- 
laborated in completing the assignment. 
The machine started in operation again 
in October of this year. Thus it had 
been knocked out of operation com- 
pletely for more than two years. Scott 
was able after awhile to convert a tissue 
machine to making towels. 

The negotiations on the loss were 
lengthy and difficult. The insurers were 
represented by a committee, chairmaned 
by Ocean Accident. Lloyds was repre- 
sented by Arthur Muller of the Mendes 
& Mount law firm. The brokers were 
Creth & Sullivan of Philadelphia. 

Thus it falls to the lot of 1948 to 
record both the largest single fire loss 
and the largest single casualty loss pay- 
ments in U. S. history. In October the 
insurers settled with Monsanto for some- 
thing over $17 million for the Texas 
City explosion loss of April, 1947, and 
this set a record in fire insurance loss 
history. Both of these biggest-ever 
losses had an explosion origin. 


excuse) and are not cooperating to im- 
prove the situation. 

The continuing upward spiral of 
prices, he said, plays havoc with in- 
surance values and increases the diffi 
culty of getting enough insurance in 
today’s sellers market. 

He closed with a plea for insurance 
companies and buyers alike to keep the 
government out of the insurance busi- 
ness. 

The members of the panel on U. & O. 
were F. S. Dauwalter of Fred S. James 
& Co., Chicago; Frank L. Erion, inde- 
pendent adjuster of Chicago; G. C. Bon- 
stelle, 2nd vice-president of Lumber- 
men’s Mutual Casualty, Chicago, and 
Earl W. Harrington, Manufacturers 
Mutual Fire of Providence. The chair- 
man wasc Paul H. Schindler of Youngs 
town Sheet & Tube. 

In answer to a question as to how 
the insurance would work out if a 
shutdown in a branch affected produc- 
tion in a main plant, Mr. Erion said 
the first question is to determine whether 
both plants were insured. If their op- 

(CONTINUED ON PAGE 20) 
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Study Idea in N. 
of State Criminal 
Law on A. & H. Sales 


One of the subjects to be taken up at 
the meeting of the New York state joint 
legislative committee Dec. 16-17 at New 
York City, is the desirability of legis- 
lation to provide for injunctions and 
criminal action to prevent sale of un- 
authorized mail order A. & H. policies 
in the state. The joint committee is 
headed by Senator Walter J. Mahoney 
of Buffalo. 

Mahoney said that unless the state 
takes immediate steps to halt sales by 
such insurers, action may be taken by 
the federal government. It may be neces- 
sary to provide for criminal prosecution 
of violators in order to guarantee con- 
tinued regulation of insurance at the 
state level. He said he felt confident 
that other states would copy what New 
York does and this would put an end to 
the operations of companies that employ 
misleading advertising and soliciting to 
sell worthless policies. 

Another question to be gone into, ac- 
cording to Mahoney, will be how to pro- 
vide a legal substitute at the state level 


for interstate fire insurance coverage. 

Then there will be presented a report 
of whatever action is taken earlier in the 
week by National Assn. of Insurance 
Commissioners on the McCullough re- 
port concerning the 1921 profit formula 
for fire insurance. On this the press 
agent for the Mahoney committee indi- 
cated a certain degree of bemusement, 
as the text reads: “Under present state 
law, all profits must be reported to the 
state insurance superintendent.” 


Morrill to Minn. Branch 


O. J. Morrill has joined American- 
Associated in the Minnesota branch as 
supervisor of the bond and burglary 
department. 

Mr. Morrill is a native of Minnesota 
and a graduate of the Carlton College. 
He was a lieutenant in the navy during 
the war. He was formerly surety rep- 
resentative with Aetna Casualty. 


In the official summary of security 
transactions and holdings reported to 
the SEC for the period Oct. 11-Nov. 10 
it is shown that Raymond Spinney sold 
15 shares of Employers Group Asso- 
ciates and now has 100 shares; U. S. F. 
& G. bought 225 shares of Fidelity & 
Guaranty and now has 189,324 shares. 














Security. 





HAWKEYE L 


F 


» 


SECURITY 








Packed With Punch 


The sales program of Hawkeye-Security Agents is 
packed with punch because they work with com- 
panies whose basic philosophy is to help Agents 
build sales. All departments of these two companies 
are geared to assist Agents . . . to work closely with 
them in every way possible. Every month . . . more 
and more leading Agents are swinging to Hawkeye- 
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Mail Order Men’‘s 
Proposed Rules 


(CONTINUED FROM PAGE 17) 


hospitalization caused only by unusual or 
unique accidents or sicknesses. 


Rule 5—Medical Examination 


It is an unfair trade practice to ad- 
vertise that a policy will be issued 
without regard to the health or physi- 
cal or mental condition of the insured 
at the time of issuance of the policy if 
the practice of the insurer, as a condi- 
tion to the payment of benefits, is to 
investigate or demand proof that the 
insured was in good health and was free 
from disease or physical or mental dis- 
ability at the time the policy was is- 
sued; provided, that it shall not be a 
violation of this Rule to state that a 
policy is issued without preliminary 
medical examination if the insured is 
not physically examined prior to the is- 
suance of the policy, and (a) the insurer 
ean deny liability for payment of bene- 
fits only in the event the insured in- 
duced the issuance of the policy by 
falsely concealing a physical or mental 
disability or disease which caused or 
contributed to the loss for which bene- 
fits are claimed, or (b) the extent of the 
right, if any, reserved to the insurer to 
investigate, subsequent to the issuance 
of the policy, the question of the in- 
sured’s freedom from disease or physical 
or mental disability, is also stated in the 
advertisement. 

* 7 
Rule 6—Maximum and Minimum Benefits 
for the Same Loss 

It is an unfair trade practice to adver- 
tise the maximum benefits provided by 
the policy for any loss if the policy pro- 
vides both maximum and minimum bene- 
fits for the same loss, unless (a) such 
advertisement gives equal prominence to 
both maximum and minimum figures or 
(b) such advertisement states the condi- 
tions under which the maximum benefits 
will be paid for the loss. Phrases such 
as “up to” and “as much as” when used 
to indicate amounts of benefits payable 
under a policy shall be used only in 
connection with both minimum and maxi- 
mum amounts and only if the policy pro- 
vides intermediate amounts between the 
maximum and minimum amounts for the 
same loss. 


Rule 7—Replacing Lost Income, 
Payment of Expenses 

It is an unfair trade practice to ad- 
vertise that, unless otherwise provided by 
the policy, a policy will provide all costs 
of hospitalization or medical expense or 
that the payment of bentfits will replace 
all lost income by reason of death, ill- 
ness, hospitalization, or medical atten- 
tion, or that the payments will continue 
so long as the incapacity lasts. It shall 
not be a violation of this rule to adver- 
tise or represent that the policy pays the 
amount of such cost or expense, or re- 
places lost income if it is a fact that 
the policy does provide indemnity or re- 
imbursement for the actual amount in- 
curred or expended on account of such 
hospitalization or medical attention or 
loss of income during disability and any 
maximum limit of indemnity or reim- 
bursement is indicated. It shall not be 
a violation of this rule to state that 
benefits may be used to “help pay ex- 
penses” or to make comparable state- 
ments which clearly indicate that such 
benefits are not represented as actually 
paying or replacing all lost income or 
all the cost or expense of hospitaliza- 
tion or medical attention. 


Rule S—Benefits, Losses and Causes of 
Loss Not Applicable to All Ages 

It is an unfair trade practice to ad- 
vertise benefits, losses or causes of loss 
not applicable under the terms of the 
policy to all age groups to which the 
policy is issued without disclosing the 
age group to which the benefits, losses 
or causes of loss mentioned in the ad- 
vertisement are applicable. 


Rule 9—Limitation in Time or Amount of 
Benefits Payable 

It is an unfair trade practice to adver- 
tise benefits payable under a policy with- 
out disclosing the limitation of time over 
which benefits will be paid or the num- 
ber of payments which will be made if, 
by the terms of the policy, payments of 
a are limited by time or in num- 

er. 


Rule 10—Benefits Payable Only for 
Specific Losses or Causes of Loss 

It is an unfair trade practice to adver- 
tise benefits payable only for specific 
losses or causes of loss without disclos- 
ing such specific losses or causes of loss 
in terms which fairly convey their na- 
ture, provided that in so doing it shall 
not be necessary to specify all of the 
losses or causes of loss for which the 
advertised benefits are payable. 


Rule 11—Time Lapse or Lag Centained 
in the Policy 

It is an unfair trade practice to ad- 
vertise the operative date of the policy 
or time when benefits will begin to ac- 
erue without disclosing any time lapse 
or lag between the date of the issuance 
of the policy and the time the policy 
provides coverage for the loss, cause of 
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United Acquires 
Industrial Setup 
of Missouri Ins. Co. 


United of Chicago has submitted to 
stockholders the question of approval of 
a contract to reinsure the industrial busi 
ness and monthly pay ordinary debit 
business of Missouri Ins. Co. of S& 
Louis. 

Missouri Ins. Co. has been in opera 
tion 41 years and has an agency force 
of 400 with weekly debits in [llinois, 
Kansas, and Missouri, and an annual 
premium income of $4 million and assets 
of over $5 million. 3 

Missouri Ins. Co. expects to confine 
its activities to the ordinary life and 
credit life, and A. & H. fields. Its agen- 
cies in both of these departments are 
not affected by the sale of its industrial 
business to United. 

The assets of United after the rein- 
surance will be approximately $14 mil- 
lion and indicated premium income for 
1949 in excess of $20 million. 

It is planned to have J. D. Reeder 
who is an officer of the Missouri and 
former actuary of the Illinois insurance 
department, C. R. Gulley who is vice 
president and agency manager, and all 
the personnel who handled the industrial 
business of Missouri Ins. Co., join 
United. President H. G. Zelle and Vice- 
president-treasurer E. A. Schmid will 
continue as officers of the Missouri. 

After this reinsurance, United will 
have a weekly debit in excess of $300, 
000; monthly accident sickness and hos- 


pitalization exceeding $4 million per 
year, and life insurance in excess of 
$175 million. 
Consideration $244 Million 

The consideration to be paid by 
United is 30 times the average total 


weekly premium debit of Missouri Ins. 
Co.; 12 times the total debit pertaining 
to all the monthly debit ordinary of 
Missouri in force as of Dec. 1; $15 per 
$1,000 of ordinary insurance in force 
that is to be conveyed, other than the 
monthly ordinary debit policies, and an 
additional sum of $32,500. 

It is believed that the total considera- 
tion will amount to about $242 million. 
It is provided that $250,000 shall be 
paid to Missouri Ins. Co. immediately 
and an additional $250,000 on Dec. 31. 

Then United will deliver to Missouri 
promissory notes made by Investors 
Finance & Thrift Corp., aggregating 
the remainder of the consideration with 
interest of 4%4 per cent. The note is 
to be paid off at the rate of $100,000 a 
month commencing Feb. 1 for five 
months and then at the rate of $75,000 
a month commencing July 1, 1949. 

Investors Finance & Thrift Corp. is 
closely associated with United and owns 
44 per cent of its stock. 

The only remaining stockholders of 
Missouri Ins. Co. will be Zelle and 
Schmid. They are bankers. All the 
minority stock is being retired. Mis- 
souri plans to concentrate future opera- 
tions on its ordinary life, and credit 
life and A. & H. business. It will still 
have about $18 million of insurance in 
force and $3 million in capital-surplus. 


No. Am. Veterans’ Party 


Membership in the Quarter Century 
Club of North America totals 384, it was 
announced at the annual meeting last 
week at Philadelphia. The dinner fea- 
tured a “Gay Nineties” atmosphere, with 
singing waiters, and old time comedy 
acts. John A. Diemand, president 0 
North America, was guest of honor. 





App Heads Kemper Jr. Board 


Newly elected officers of the Kemper 
insurance junior board are Palmer App, 
chairman; M. Stanley Hughey, secre- 
tary, and Harold O. Fichte, assistant 
secretary. The board is composed of 
members of the home office staff who 
are under 35, the board is designed to 
give young executives experience im 
dealing with top management problems. 
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Meet on Long Haul 
Trucking Problem 


NEW YORK—tThere was a meeting 
here last week on the long haul trucking 
capacity problem at the offices of Na- 
tional Bureau of Casualty Underwriters. 
Representatives of the bureau, reinsurers, 
and direct writers gathered to discuss 
ways and means of increasing the writ- 
ing of this business. : 

Apparently no _ conclusions were 
reached. One point that was explored, 
without very satisfactory results, was 


whether reinsurers would be willing to | 


take more of this kind of business if the 
rates were increased. 

The reinsurers believe that if the rates 
on excess shown in the bureau tables 
were increased in line with modern ex- 
perience, most of this increase would 
pass along to the reinsurers in the form 
of additional revenue which they badly 
need to write the line. The difficulty is 
that reinsurers don’t have figures, neither 
does the bureau, to determine what in- 
crease is warranted. 


Lewis Explains Farmers 
Liability Cover and Sales 


In his talk on farmers’ comprehensive 
liability insurance at Indiana Assn. of 
Insurance Agents meeting at Indianap- 
olis, G. M. Lewis, Indianapolis, assistant 
manager Travelers, said the owner and 
operator of a farming enterprise is ex- 
posed to the same public liability haz- 
ards as any other business man. His 
liability is based on the general law of 
negligence. The comprehensive farm | 
liability policy follows the general divi- 
sion into public liability on the one hand | 
and employer’s liability on the other, 
Mr. Lewis said. It provides the broad- | 
est protection available as. far as the | 
farm operator’s public liability exposure | 
is concerned, In addition to insuring | 
his liability from the premises and his | 
operations as a farmer, it also insures | 
the personal activities of himself and | 
his household. 


Hazard Must Be Declared 


It is important to understand, Mr. | 
Lewis emphasized, that the compre- | 
hensive farm liability policy does not 
automatically extend employer’s liability | 
coverage to the farmer. It is necessary 
that this hazard be declared in the pol- | 
icy and the proper premium charged. 
In the opinion of many underwriters, a | 
farmer may more adequately insure his 
liability to his employes by workmen's 
compensation insurance. In Indiana the 
farmer may elect to bring his employes 
under the workmen’s compensation act. | 
Mr. Lewis said the farm market is rela- | 
tively untouched, and provides a great} 
opportunity as well as a serious obli-| 
gation. | 








Stress on Approach at 
Okla. A. & H. Congress 


OKLAHOMA CITY — The accent | 
at the sales congress of Oklahoma 
A. & H. Underwriters Assn. was on the 
importance of the approach in successful 
A. & H. selling. There were 106 in at- 
tendance. Arthur G. Thompson, Mutual 
Benefit H. & A., president Oklahoma 
association, was in charge. 

The opening address was by C. C.| 
Fraizer, general counsel of H. & A. Un- | 
derwriters Conference, who reviewed the | 
history of A. & H. insurance, and 
touched on regulation by state laws as | 
applied to the business today. One of | 
the most important problems of the | 
business, he said, is to get the agent to| 
explain the policy to his prospect, so 
that the latter will understand the ben- | 
efits it provides, and thus avoid dissat- 
isfaction at time of loss. 

V. J. Skutt, Mutual Benefit H. & A., | 
conference president, speaking on “Op- 
eration Cooperation,” said that as the | 
Public becomes more. “protection con- | 
Scious,” the A. & H. man must return 
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factor in selling. He recommended a 
simple approach based on direct facts. 
An “Open Season on Ideas” was pre- 
sented by a panel under direction of J. 
Bryan Johnson, manager of Business 
Men’s Assurance, Oklahoma City. He 
was assisted by R. C. Kennan, manager 
Metropolitan Life, Oklahoma City; C. 
Fred Freel, vice-president Standard Life 
& Accident, Oklahoma City, and W. T. 
Johnson, supervisor of BJM.A., Tulsa. 
“Views of a New Man in the Busi- 
ness,” presented by Wesley Jones, as- 
sistant executive secretary of the Na- 
tional association, injected some ultra- 
modern ideas. He urged getting young 


men into the ranks, by contacting and 
interesting them as they graduate from 
college. 

Earl Putnam, president Canada H. & 
A., was the closing speaker on “Com- 
mon Denominator of Success.” 


Allstate Raises Goodwin, 
Realigns Manager Staff 


Allstate has promoted Arthur E. 
Goodwin, Philadelphia manager, to as- 
sistant vice-president at the home office. 
His post at Philadelphia is filled by 
Clarence J. Weiss, who has been man- 
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ager at Seattle. Raymond E. Anderson, 
Kansas City manager, has been trans- 
ferred in the same capacity to Seattle. 
John H. Wallgren has been transferred 
as manager from Dallas to Kansas City. 
George C. Powell, sales manager at 
Detroit, has been promoted to manager 
at Dallas. W. Victor Stock, Jr., under- 
writing manager at Los Angeles, has 
been named Atlanta manager. 


Kansas City Insured Members’ Con- 
ference will hear a talk on “Buying 
Trends in Casualty Insurance” by Mor- 
ton J. Welhoelter, assistant manager at 
Kansas City for U.S.F.&G., Tuesday. 
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Baltimore 


switt action 


Swift action from the F&D “field” offices 
throughout the country (there now are 49 such 
offices in 32 states) means that F&D agents 
can meet practically any emergency promptly. 


This promise of swift action is a strong 
selling point when contacting prospects. 


Insurance buyers prefer to dea! with 
agents backed by a company like the 
F&D which is so well organized 

for swift action on coverage or losses. 


Add to this ability to render swift action, the 
fact that the F&D is one of the oldest, 
best-known, and largest volume-producing 
surety companies in the business, 

and you can see why so many agents 

find it profitable to represent us. 


y \ FIDELITY AND SURETY BONDS 


BURGLARY, AND OTHER NEEDED 
FORMS OF INSURANCE 


Fipevitry ano Deposit compaANy 


Maryland 


WITH WHICH IS AFFILIATED THE AMERICAN BONDING COMPANY OF BALTIMORE 


More definitely to fundamentals. He 
Cited the art of approach as a major | Secrest 
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Mail Order Men 
Submit Proposals 


(CONTINUED FROM PAGE 18) 
loss, or for the payment of the benefits 
advertised; or the period of time after 
the occurrence of any loss or cause of 
loss before the benefits advertised be- 
gin to accrue, if the policy makes cov- 
erage or the ‘or of benefits depend- 
ent upon such time periods. 


Rule 12—Benefits Paid and Premiums 
Received 

It is an unfair trade practice to ad- 
vertise the total amount of payments of 
benefits made by the insurer to all pol- 
icyholders under all types of policies is- 
sued by the inSurer in such position 
or context that it may be construed to 
relate to less than all types of policies 
issued by the insurer; or advertise the 
total amount of payments made by the 
insurer to policyholders in connection 
with any one or more types of policies is- 
sued by the insurer without disclosing in 
such advertisement the total amounts of 
premiums received by such insurer under 
such polices. 


Rule 12—Imitation of Trademarks, Trade 
Names, Etc. 


It is an unfair trade practice to use 
in an advertisement imitations or simu- 
lations of trademarks, trade names, pol- 
icy names, or advertising material of 
competitors, with a capacity and ten- 
dency or effect of misleading or deceiv- 
ing purchasers or prospective purchasers 
in regard to the identity of the adver- 
tiser. 

. > . 


Rule 14—Savings Effected by Selling 
Methods 

It is an unfair trade practice to ad- 
vertise that a policy is sold at a small 
cost or at a less cost than other policies 
because of savings effected by the 
method in which the policy is sold, un- 
less such small cost is attributable to 
savings effected through such selling 
methods. 
Rule 15—Approval or Regulation of Ad- 
vertisements by Post Office Department 
or Federal Trade Commission 


It is an unfair trade practice in any 
advertisement to represent or infer that 
the advertisement or policy is approved 
by or is under the supervision, control, 
or regulation of the Post Office Depart- 
ment by reason of Postal Laws and 
Regulations or of the Federal Trade 
Commission by reason of Statutes under 
its jurisdiction. 
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Rule 16—Advertising Reference to Policy 
Provisions 


It is an unfair trade practice to use 
a misleading or deceptive statement in 
an advertisement even if the policy of 
insurance is referred to in the advertise- 
ment, attached thereto or in the posses- 
sion of the prospective purchaser. 


Rule 17—Defamation of Competitors or 
Disparagement of Their Products 

It is an unfair trade practice to ad- 
vertise by falsely imputing to competi- 
tors dishonorable conduct, inability to 
fulfill contracts, questionable credit 
standing, or other false representations, 
or the false disparagement of the com- 
petitors’ policies in any respect, or of 
their business methods, amount of pre- 
miums, benefits, values, credit terms, or 
service. 

* : * 

Rule 18—Deceptive Testimonials 


It is an unfair trade practice to use in 
an advertisement a testimonial or pur- 
ported testimonial or representation with 
respect thereto, which is false, mislead- 
ing,or deceptive, or to cause any testi- 
monial or part thereof to be used in such 
manner as to have the capacity and ten- 
dency or effect of misleading or deceiv- 
ing prospective purchasers into the be- 
lief: 

(a) That the testimonial was given 
without solicitation of payment therefor 
when such is not the fact, or 

(b) That the testimonial is a bona 
fide and genuine testimonial given by a 
person whose name is used in connec- 
tion therewith, when the testimonial was 
not given with respect to the particular 
policy or policies to which it purports 
to relate, or when the testimonial is 
otherwise inapplicable or misleading or 
deceptive. 

In order to avoid deception in the 
use of bona fide and genuine testi- 
monials, the complete testimonial should 


be given wherever practicable, and 
words, phrases, sentences, or other 
parts of such testimonial shall not be 


separated from their context or re- 
arranged or otherwise used in such man- 
ner as to have capacity and tendency 
or effect of misleading or deceiving pur- 
chasers or prospective purchasers in 
any respect. 
Rule 19—Sicknesses Covered by Health 
Policies 

It shall be an unfair trade practice 
to advertise as a cause of loss insured by 
a health policy,, sicknesses or physical 
conditions not ever or rarely found in 
the age groups covered by the terms of 
the policy or which rarely if ever would 
occur because of restrictive provisions in 
the policy; as, for example, whooping 
cough and chicken pox 


in the case of 


policies issued only to persons more than 
17 years of age; leprosy or bubonic 
plague in the case of policies issued only 
to persons resident in the U. S. and Can- 
ada. 
. a * 

Rule 20—Identical Sicknesses or Physical 
Conditions in Health Policies 


It is an unfair trade practice to adver- 
tise as a cause of loss insured by a pol- 
icy, the same diseases or physical con- 
ditions by the use of synonymous terms 
as though they referred to separate and 
distinct afflictions. 


Rule 21—Medical Attention or Confine- 
ment in Health or Accident Policies 


It is an unfair trade practice to adver- 
tise losses covered by a health or acci- 
dent policy without disclosing the neces- 
sity of the receipt of medical attention 
or disabling or confining effect of the 
loss, if, by the terms of the policy, the 
payment of benefits is dependent upon 
the receipt of medical attention or con- 
fining or disabling effect of the loss. 


Rule 22—Financial Condition or Solvency 
of the Insurer 


It is an unfair trade practice for any 
advertisement to contain representations 
or implications which are misleading or 
deceptive concerning the financial condi- 
tion or solvency of the insurer. 


A.M.A. Has Largest 


Insurance Conference 
(CONTINUED FROM PAGE 17) 
erations are interdependent, both should 
be insured blanket and the entire loss 

of earnings would be covered. 

In answer to a question as to whether 
the general office should be covered, 
Mr. Erion said that this unit usually 
doesn’t produce anything and here it 
is just a matter of extra eexpense. 

On the question of whether U. & O. 
should provide for a waaiting period 
Mr. Harrington said that this question 
applies more particularly to boiler U. 
& O. Mr. Schindler said that his com- 
pany in its boiler and machinery  cov- 
erage, carries a deferred midnight. It 
tries to get back in production quickly 
and finds that usually it can get back 
between the third and the fifth midnight 
and he said that his company would be 
very receptive to a deferred midnight 
in fre U. & O. 





Answering a question, Mr. Erion sai¢ 
U. & O. values should be calculated 
every 90 days. He advised taking the 
experience of the previous year and 
working out a U. & O. requirement 
based on that. Then this can be related 
to percentage of net sales and an adjust- 
ment can be made on that basis peri- 
odically that will be near enough cor- 
rect so that there will be no danger 
of getting badly hurt. 

Mr. Bonstelle said that many insured 
are meticulous about getting correct 
fire values but they give no attention 
to boiler and machinery U. & O. Mr. 
Schindler declared that the premium 
for machinery U. & O. runs into “real 
money” and he said he would hate to 
increase his boiler and machinery UV. 
& O. to 100%. 

To this Mr. Bonstelle said that the 
boiler insurers were very happy on 
Nov. 1 to get a rate increase. He sug- 
gested that the buyer might change 
his coinsurance and perhaps reduce the 
number of days recovery. 

A question was raised as to the dif- 
ference between U. & O. and outage 
answer was that if a risk can buy 
insurance in boiler and machinery. The 
power and keep on going it has an out- 
age risk. 

Mr. Bonstelle said that the valued 
form is gradually disappearing in the 
boiler and machinery field and the trend 
is towards actual loss sustained. 

There was a question of what the 
recovery would be if a fire interrupts 
an experimental work and delays start 
on something new. Mr. Harrington said 
there could be no recovery unless it 
could be proved that the work was far 
enough along so a definite production 
schedule had been fixed. Then in that 
case there wouldn’t be any delay be- 
cause everything would be set for start- 





ing production. He said it would be 
hard to prove that experimental work 
would have been carried on to com- 
pletion on a claimed schedule. 
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SET NEW RECORD AT ARK. RALLY 


(CONTINUED FROM PAGE 1) 





sentatives before they come to Little 
Rock Jan. 11, and that arguments for 
the bill stress the public interest to be 
protected. 

‘Insurance as a Basis for Credit” was 
discussed by E, B. Moran, manager of 
central division of National Assn. of 
Credit Men. In a good humored way he 
told the agents that they often make in- 


surance explanations too complicated 
and are doing, in some instances, a 
“lousy” selling job—that the situation is | 


a challenge to insurance agents and | 
credit men alike. 

Alpha H. Kenna, executive secretary | 
Kansas Assn. of Insurance Agents, To- 
peka, speaking on “United We Stand,” 
called for unity in the insurance indus- 
try. 


President Frank’s Address 


President Sterling Frank, of Dumas, 
in his address summarized the activities 
of the association since the May conven- 
tion. Commenting on the forthcoming 
legislative session, he warned of the 
necessity for keeping in constant touch 
with association officers and to “beware 
of false rumors.” he said: 

“Ask our senators and representatives | 
to advise with us on all insurance legis- | 
lation when they are home on the week | 
end as you, the local agents, are in a 





tors and representatives than the vari- 
ous pressure groups.” 

Speaking at the luncheon, Jack G.| 
Parsons, president Arkansas Fire Pre- 
vention Assn., told the assembled agents, 
field men and guests that the town in- 
spection program of his organization is | 
an all-industry one, and that the success | 
of the program in Arkansas was due in| 
no small part to the fine cooperation | 
which the agents have given. He praised 
the efforts of Miles O. Moore, Jr., man- 
ager of the agents’ association, who at- 
tends all inspections to assist with liai- 
son with the local agents and with pub- | 
licity arrangements. Mr. Parsons intro- | 
duced Carl S. Smalley, executive secre- 
tary of the fire prevention association, 
and said that Smalley had staged fire 
prevention demonstrations featuring the 
association's fire clown, “Stupid Care- 
lessness” before 15,000 Arkansas school 
children. 





Regional Clinics Approved 


Meeting Sunday night prior to the 
opening of the meeting, the executive 
committee approved a recommendation 
of the education committee, E. Grain- 
ger Williams, Little Rock, chairman, for 
establishment of 10 regional educational | 
clinics for agents and their office per- 
sonnel to be held periodically through- 
out the state, supplementing the Uni- 
versity of Arkansas Insurance Seminar 
which the association sponsors each 
August at Fayetteville. 

The public relations committee, head- | 
ed by J. F. Gillespie, Jr., Carlisle, urged 
the establishment of a speakers’ bureau, | 
composed of local agents and field men, 
to be at the service of agents through- 
out the state in planning civic group 
Programs of insurance and related sub- 
jects affecting the industry, and that 
more effort be made to place speakers 
on programs of other trade associations. 

The fire forms and rates committee, 
F. A. Beyer, Little Rock, chairman, 
scored the lack of cooperation which it 
had received from company interests. It 
said the committee has been ignored in 





the drawing of forms, changes in 
rules, and has been given no _ op- 
portunity to advise with anyone in 


authority about the effect of changes on 
the public, association members, and the 
companies, and that it “could expect no 
more consideration in any discussion of 
rates until the companies realize that we 
all have identical interests and must be 
considered.” 

The report also pointed to the neces- | 
sity for better liaison on these matters | 
because of Arkansas’ new rating laws, 
enacted by the last legislature, which 
gives the state increased control over | 





' 
. sd if 
far better position to help your sena- | 

| 


rates and forms. The executive commit- 
tee voted to channel the committee’s 
full report to responsible company au- 
thorities. 

The fire prevention committee com- 
plimented the work being done by the 
Arkansas Fire Prevention Assn. and 
pointed out how closely the agents’ or- 
ganization has been working with the 
state prevention group. Gordon Davis, 
Stephens, chairman, urged that agents 


make use of the fire prevention associa- 
tion’s film library and speakers’ bureau. 

The executive committee voted to 
hold another five-day insurance seminar 
at University of Arkansas in August, 
1949, after hearing P. B. Brown, Fort 
Smith, general chairman of a joint semi- 
nar committee composed of local agents 
and field men, explain proposals for re- 
vising the study program in the 1949 
school. 

The casualty committe was instructed 
to make a thorough study of commis- 
sions under the Arkansas automobile as- 
signed risk pool and methods of stop- 
ping delivery to stock company agents 


by the pool of policies on risks placed 
or assigned with mutual carriers. 

The meeting closed with a smorgas- 
borg supper and dance highlighted by a 
floor show staged by Little Rock Assn, 
of Insurance Women, a hilarious skit 
which purportedly demonstrated how 
fashions in women’s hats could be used 
successfully as a public relations and 
advertising medium for the industry. 
They included a “U. & O.” hat, depict- 
ed by a baby’s night pot decorated with 
paper, an “insurance binder” hat made 
pt a girdle, a “personal property float- 

’ hat constructed out of brassiere and 
Seandies, and a “sprinkler leakage” hat 
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22 CASUALTY 
fashioned out of a pair of baby’s rubber 
diapers. 

A cocktail hour given by Arkansas 


Assn. of Managing General Agents pre- 
ceded the dinner dance. In the after- 
noon all ladies attending were enter- 
tained at a formal tea with Mrs. Sterl- 
ing Frank, wife of the president, pour- 
ing. 


Withdraws SEC Request 


WASHINGTON—Sectrities and ex- 
change commission announces its con- 
sent to withdrawal requested by Chi- 
cago ‘Corp. of applications under the in- 
vestment act of 1940 for an order deter- 
mining that it does not contro] Insurors 
Indemnity & Insurance Co. of Tulsa. 
SEC has discontinued hearings upon the 
application. 


Home Opens Mid-Town Unit 


Home formerally opened its mid-town 


New York office at 60 Vanderbilt Ave- 
nue Monday. T. M. Williams, vice- 
president, supervised the ceremonies. 
Henry C. Bleetz, resident secretary, 
will be in charge, with H. W. Seller as 
manager and Walter F. Keating as 
associate manager. 

Assistant managers are .Gilbert H. 


Engel, production; 
real estate; Theo- 


Dietrich = John E. 
Royland T. Capp, Jr.. 


dore H. Schulz, service and brokerage; 


Rutledge T. Bermingham, marine man- 
ager, and Julius Seaman, Home In- 
demnity, manager. 


There was a pre-opening ceremony 
last week at which Harold V. Smith, 
president of Home, presided. 


D. C. Leads Nation in 
Per Capita Hospitalized 


Continental Casualty has developed 
for its own use an index of the number 
of people hospitalized per 1,000 of popu- 
lation in each state which shows that 
the U. S. average is 100 cases hospital- 


ized a year per 1,000 population. The 
District of Columbia has the highest 
ratio, 160 per year out of 1,000. Sur- 


prisingly enough, the next states in rank 
are not the heavily populated urban 
areas with many hospitals, but the 
largely rural states of Montana, Wyom- 
ing, Colorado, and the Dakotas. The 
compilation ha$’ proved valuable in un- 
derwriting group cases. 


Peel Renamed in Ark. 

LITTLE ROCK — Dave Peel, chair- 
man of the workmen’s compensation 
commission since the creation of the 
body in 1941, has been reappointed for 
another six- year term. 
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Replecanent Cost 
Cover Reviewed 


(CONTINUED FROM PAGE 1) 
usually 100% although 80% is permitted 
in some places. Coverage is limited to 
buildings only and to machinery and 
equipment incidental to the service of 
the building. There are exceptions to 
this. Fixtures and equipment which 
may be written with the building item 
at the building rate are proper sub- 
jects for replacement cost insurance. 

There are the customary safeguards 
such as apportionment to all building 
insurance, whether all policies carry the 
replacement cost endorsement or not. 
The rate is almost always the building 
rate with the 100% coinsurance clause 
mandatory to effect full recovery. 

Mr. Moore emphasized that replace- 
ment cost insurance is not to be con- 
fused with valued insurance. Recov- 
ery is limited to the actual cost of re- 
pairs or replacements. 

He concluded that unless underwrit- 
ers make drastic changes in their think- 
ing this type of insurance will always 
be limited to special risks and clients 
and will be screened and examined with 
a great degree of caution. 

In the question and answer period a 
great deal of amusement was caused 
because most of the written questions 
that were turned in dealt with the ques- 
tion of taxation of proceeds of replace- 
ment cost insurance. Mr. Moore’s 
answer was that if the property is re- 
stored there is no additional tax on the 
amount received to pay for the restora- 
tion. This would have been a good place 
for some of the accountants that have 
been getting so many of the insurance 
headlines these days. Everyone ducked 
any questions that involved an account- 
ing angle. The suggestion was timidly 
advanced by a non-accountant that if the 
owner goes back on a full depreciated 
basis after the building has been re- 
stored there would be no tax. 


Rebuilding Restrictions 


There were several questions regard- 
ing how strict the insurers would be in 
requiring rebuilding on the same site. 
Mr. Moore expressed the belief that it 
would have to be pretty close to the 
foundations of the old building although 
he admitted that there has not been 
enough experience to indicate just low 
these questions may be resolved in ac- 
tual practice. He said that he could 
not be sure whether the site provision 
means the old foundations or elsewhere 
on its premises. 

In answer to the question of how to 
avoid being a coinsurer in days of sky- 
rocketing values, Mr. Moore replied with 
a smile: “Get up early every morning 
and check your values.” On the question 
of whether the assured could substitute 
steel timbers for wood, Mr. Moore ex- 
pressed the belief that this would be 
permitted, and the adjuster would allow 
what the full cost would be for wood 
timbers. 


He was asked for a definition of ac- 
tual cash value and in reply said that 
the best definition that he has seen is 
the one that runs about 2,000 words 
and that appeared in the October edition 
of the Hartford “Agent,” house organ 
of Hartford Fire. The author is B. B. 
Gracey, secretary of Hartford Fire. This 
edition will undoubtedly turn out to be 
a belated best seller, as dozens of those 
in the audience jotted down this infor- 
mation, intending to write in and ask 
for a copy. 


General Casualty Files 
Revised Rates in Wash. 


SEATTLE—The long-awaited filing 
of revised automobile B.I. and P.D. 
rates by non-bureau companies in Wash- 
ington has been made, with the General 
Casualty leading the procession. Other 
file 


principal carriers are expected to 
shortly to become effective some time 
this month. General's filing is effective 
Dec. 13. 

Ever since the bureau made some 
‘minor territorial changes, installed the 
new A3 classification and boosted pri- 
vate passenger property damage rates 
slightly on Sept. 20, some move from 


non-bureau companies has been antici- 
pated. The new filing of General pro- 
vides: 

An increase in all commercial vehicle 
rates to exactly the same as those used 
by the bureau; adoption of the A-3 rat- 
ing plan for drivers under 25; territorial 


changes affecting Seattle suburban, 
Bremerton and Vancouver. 
Significantly, the non-bureau filings 


provide for no general increase in prop- 
erty damage rates. This results in a 
premium differential below the bureau 
companies of $2 in most cases, ranging 
to as much as $7.50 for certain 
classes of risks located in Seattle sub- 
urban areas. The non-bureau compa- 
nies are establishing a new territory 
known as Seattle IA, which includes the 
territory which the bureau filing of 
Sept. 20 moved from Territory IV into 
Territory I (Seattle). 

In the new non-bureau territory, the 
latter companies now enjoy a rate ad- 


vantage ranging from $5.50 to $7.50 per - 


risk. Bremerton is in Territory IIT 
where the non-bureau companies’ rates 
range from $2.00 to $2.50 less per car 
than the bureau rates. Vancouver, sim- 
ilarly is in Territory V and here the 
non-bureau companies have hiked their 
rates from $3.00 to $8.50 per car above 
their former rates. However, the non- 
bureau rates are still from $2.00 to $2.50 
per car below bureau, the difference 
representing the increase in P.D. rates 
made by the bureau Sept. 20. 


John F. Bray, formerly staff adjuster 
at Ponca City, has been appointed man- 
ager of the new General Adjustment Bu- 
reau office at 128 South Cherokee ave- 
nue, Bartlesville, Okla. 

A new office has been opened in the 
Oklahoma National Bank building at 
Chickasha with L. Keith Wallace, for- 
merly of Oklahoma City, as manager. 
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Williamson ° Tells | 
of Emerging SS 
Benefits Pattern 


Lessons learned from an exposure to 
the evolution of social security came in 
for some frank discussion by W. Rulon 
Williamson, former actuary of the Social 
Security board and now actuarial con- 
sultant of the Wyatt Co. at the insur- 
ance conference of the American Man- 
agement Assn. last week in Chicago. 

Speaking on “The Emerging Pattern 
of Social Security Benefits,” Mr. Wil- 
liamson said there are signs that “we 
are engaging in selfish conflicts, that we 
are trying to take away the fruits of 
work and competence and thrift, to 
build feather-bed rules, to quit early, to 
yield to the letter rather than the spirit. 

“There are evidences of an inversion 
of incentives, an appeal to the lazy, the 
malingerer, the prodigal, the spend-it- 


When each house of Congress makes 
its own studies on social security they 
have to rely on the social security or- 
ganization for more and more technical 
advice, he pointed out. When most of 
the persons working on the reports are 
from that organization and engage in 
doing most of the writing of the reports, 
there is a gain in continuity and a loss 
in the fresh view. 
Four Groups of Jobless Aged 

Mr. Williamson focused attention on 
the relationship of OASI and public 
assistance and gave some figures. At 
the end of 1948, he said, out of 11,200,000 


citizens aged 65 and over, apparently 
31%4% are in institutions (most of them 


being supported by government), 31% 
are working or the wives of workers, 
33%% are getting social security or 
public assistance benefits, and 32% have 
been too self-sufficient or honest or un- 
ambitious to collect from such public 
funds. 

“The 


monthly about 


assistance portion averages 
24 more than the ‘insur- 
ance’ beneficiaries. We then have four 
categories of jobless aged, one small 
group receiving full support in institu- 
tions, an ‘insurance’ group which has 
contributed rather nominally toward 
their benefits, an assistance group con- 
tributing nothing 
and a residual group which may have 
contributed in some cases to insurance, 
but missed the insured status, or con- 
tributed only through other taxes, or 
through charity, and receives nothing. 

“One category of beneficiaries try to 
show larger reported earnings in order 
to receive the larger benefits, another 
category talks poor in order to receive 
larger benefits. We have to talk about 
incentives to rationlize part of it, about 
actual need to rationalize another part, 
and the whole is a strange mixture of 
benevolence, business and governmental 
power.” 

Mr. Williamson made a number of 
points that the evolution of present so- 
cial security programs for old age, 
orphans, and widowed mothers have 
brought forth. They are, in his words: 

We have inadequately considered the 
value of existing non-governmental fa- 
cilities of thrift and insurance—facilities 
too valuable to minimize or cancel. 

Our appeals to cupidity rather than to 
personal responsibility form an unsatis- 
factory basis for sound social programs. 

The assumption that citizens prefer to 
choose everything else rather than to 
meet their share in cooperative pro- 
grams speaks badly for the planners. 

If we let our citizens believe that the 
great majority are to get a bargain, we 
have to indicate the impact of the cost 
on the minority that is to meet the costs. 
Referring to “general taxation” is a 
lazy way to face that issue. 

When the coverage is the whole com- 
panty, the deferred system is indefens- 
ible. 

Time for sound analysis, actuarial, 
economic, accounting, tax-wise is im- 
perative in financial matters of this mag- 
nitude. 


but receiving more, | 
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Class lesiehitinn seems bound to lead 
to capriciousness, anomalies and dis- 
criminatory results in the operation of 
the plan. Class legislation seems to this 
observer unconstitutional in spirit. 

Terms which can be applied to the 
universal plan, to sections of the com- 
munity and to individual protection, lose 
clarity and value. Both “insurance” and 
“social security” have lost definiteness 
by the freedom of their use. 

Inadequate study has been accorded 
by tax men, economists, finaneial men 
and insurance men. This study should 
consider the objectives of social security, 
the necessary and sufficient conditions 
for achieving the objectives, and the 
differences between other plans and a 
broad national program. 

In America social security should 
probably be of less importance than in- 
dividual protection or than mass pro- 
tections like the group coverages or em- 
ploye retirement plans. Adopting the 
word “insurance” necessarily forces a 
yet-to-be-developed story of the differ- 
ences between other insurances and this 
one. The differing selection of risks and 
the composition of the “coverage” must 
be outlined. 

The use of the word “budgeting” 
helps to emphasize the maturity of the 
approach necessary to an American pro- 
gram of serious import. 


Ask ke of 23 as Age 
Factor in Auto Grouping 


New York State Assn. of Insurance 
Agents, in its house organ, recommends 
that members urge their companies to 
work for an amendment to the filing of 
National Bureau of Casualty Under- 
writers, making the age factor in auto- 
mobile liability rate classification 23 in- 
stead of 25. If this were done, it would 
help tremendously in meeting the com- 
petition of Allstate, according to this 
publication, which has introduced a 12- 
classification plan, involving among oth- 
er factors, an age 23 dividing point. 

The publication gives a comparison of 


the Allstate and bureau rate scales and 
points out that on certain risks in a 
given territory, the Allstate plan for 
age 23 or 24 produces a premium of 


$46.75 for B. I. and P. D. as compared 
with the bureau rate of $73. According 
to the agents’ publication, it hardly 
seems possible that such a differential 
could be either adequate, reasonable or 
non-discriminatory. 

In the same publication members are 
requested to notify headquarters of the 
names of any insurers that are requiring 
certification of checks from agents in 
payment of premiums on assigned risks. 
This information will be posted so that 
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agents will know how to make checks 
in the first instance. The association 
states that it is informed Bankers In- 


demnity, Yorkshire Indemnity, Employ- 
ers Mutual Liability and Lumbermen’s 
Mutual Casualty are requiring certified 
checks. 


Would Ban Cal. “Rackets” 


LOS ANGELES—Complaints con- 
cerning health insurance “rackets” that 
have been reaching the California depart- 
ment have resulted in Commissioner 
Downey recommending that legislation 
be introduced at the 1949 session ban- 
ning these rackets. Governor Warren is 
reported to have given his approval of 
the recommendations. 

The commissioner presented several 
cases for prosecution to district attor- 
neys who declined to act because the 
present insurance code does not cover 
the cases. 


Insurer for Magnolia Pete 


Safety Casualty that was incorperated 
in Delaware,but with administrative offi- 
ces at Dallas, according to a report, will 
confine its business to the insuring of 
qnuatores of Magnolia Petroleum Co. 

Capital is $100,000 and there is $221,000 
contributed surplus. 
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Downey Proposals 
May Halt Standard 
Provisions Revision 


Commissioner Downey of California 
has prepared and sent to the A. & H. 
committee of National Assn. of Insur- 
ance Commissioners his suggestions for 
amendments to the proposed revisions 
to the standard provisions law. He has 
made extensive editorial changes and 
several major recommendations. 

Revisions to the standard provisions 
law have been under consideration for 
more than 18 months by a committee of 
the N.A.I.C, A.&H. committee. It was 
expected that a new uniform law could 
be presented at the New York city 
meeting of N.A.I.C. on Dec. 12, but 
the appearance of Mr. Downey’s new 
proposals may cause a postpone- 
ment until the June gathering. This 
would mean that action by state legis- 
latures in most cases would have to be 
deferred until 1951. 

One of Mr. Downey’s suggestions is 
that the incontestable clause time limit 
be reduced from three to two years. 

Another recommendation is that a 
commissioner “may separately for each 
class of policy, as defined by him, pro- 


mulgate from time to time by rule, after 
hearing following proper notice, the 
exact wording to be used for each of the 
standard provisions in all policies of 
such class of policy, giving due regard 
in the making of such rules to the pro- 
visions and purposes of this act. After 
the effective date of any such rule, the 
commissioner shall refuse to approve 
any policy not in conformity therewith.” 

The other amendments apparently are 
not as major, but they are extensive. 
If Mr. Downey’s revisions are taken up 
by the subcommittee, it is thought that 
it will be impossible for the committee 
to issue a report at the meeting next 
week. 

The letter and amendments were sent 
to the full A. & H. committee as well 
as the subcommittee, and to A. & H. 
trade associations, and “other interested 
persons.’ 


Milwaukee Party Dec. 18 


A. & H. Underwriters Assn. of ‘Mil- 
waukee will hold its Christmas party 
Dec. 18, with youngsters from the Mil- 
waukee County Home for Dependent 
Children as guests. Gilbert A. Diehl, 
past president, is in charge. 





Michigan Surety Dec. 17 is paying an 
extra dividend of 25 cents a share and a 
semi-annual dividend of cents per 
share to stock of record Dec, 1. 
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ERRORS & OMISSIONS PROTECTION 
FOR INSURANCE AGENTS & BROKERS 


It is the business of the successful Insurance Broker and Agent 
to provide Insurance Protection for his clients. 


He stresses the importance of INSURANCE. 


if it is important his clients have protection, should not He also 
protect himself and his business from financial loss caused by 
ERRORS & OMISSIONS arising in the conduct of his business? 
Many Insurance Agents and Brokers realize Insurance Protection 
is as necessary for themselves, as it is for their Clients, and carry 


HAVE YOU THOUGHT ABOUT IT? 


Information on Request 


“SHAW SERVICE SATISFIES" 








E. L. Clark Captures 
A.M.A. Headlines 


(CONTINUED FROM PAGE 4) 


vide an adequate market for the current 
needs, Mr. Clark said, but in the recog- 
nition that there will come a day of de- 
flation and a buyer’s market for insur- 
ance. He declared that much stock 
company business that will be desired 
in the future, is now flowing to com- 
petitors and this will be difficult to dis- 
lodge when the companies are again 
looking for business. 

On the score of agents commissions, 
he stated that if rates are to be entirely 
regulated and the rates are mandatory, 
the state authority will want to dictate 
the acquisition cost. Agents should real- 
ize that the amount of their compensa- 
tion enters into the premium that is 
charged. The amount that the agent 
can receive under a free enterprise sys- 
tem will not be governed by conversa- 
tion with the agent’s insurer, but rather 
by the force of competition. The higher 
the differential between the ‘cost of mu- 
tual and stock insurance, the more dif- 
ficult it will be for the producer to jus- 
tify the spread. It is an economic prob- 
lem of competition rather than one of 
negotiation. 


Assails Rating Method 


Mr. Clark said that the question of 
fire insurance rates is being attacked 
on a national scale. An actuarial basis 
is being used for rating risks which has 
never been proved by actual experience, 
he declared. The rate schedule gener- 
ally recognized is a complicated and ex- 
pensive method of rating but he de- 
clared that there have never been any 


figures to justify the various charges 
and credits. It is all a mathematical 
theory. 

Mr. Clark’s proposal is to rate 
buildings on a _ basis of construc- 
tion and occupancy with material 


charges for the things that cause losses 
and material credits for things that pre- 
vent losses such as sprinklers and A.D.T. 
alarms. He contended that the actuarial 
figures that indicate the proper percent- 
age credits and debits should be used. 
The insured who does not meet standard 
requirements should be charged heavily 
so he will proceed to eliminate the fire 
hazards and reduce his cost. 


Turning his attention to workmen’s 
compensation insurance, he said that 


the present method of rating does not 
give satisfactory or equitable results. 
Inequities are developed by the differ- 
ence of the amount paid to employes 
and the maximum amounts payable un- 
der the laws. What is needed, he de- 
clared, is a system of rating on a per 
capita or per hour basis. 

Under the heading of general liability 
rates he complained that the charges 
that are made for additional coverages 
such as products, property damage lia- 
bility, excess limits, etc., are without 
actuarial basis. Also, he charged that 
the rates that are based on experience 
are distorted because the claim reserves 
that are put up are safely in excess of 
the amount for which the loss will 
eventually be settled. 

He contended that credit should be 
given for investment earnings on out- 
standing loss reserves, in arriving at the 
rate. 

There must be uniform national facili- 
ties for interstate risks, he insisted. A 
method of rating interstate risks for all 
forms of insurance must be devised and 
made acceptable to every state. 

Mr. Clark spoke with disfavor of the 
idea of federal trade commission enter- 
ing into regulation of any phase of the 
insurance business. He fears that this 
might simply be the beginning of fed- 
eral regulation on a much more exten- 
sive scale. 


Consider By-Laws Changes 
MINNEAPOLIS—Insurance Agents 





Assn. of Minneapolis held a closed lunch- 


eon meeting Dec. 6 to consider proposed 
changes in the by-laws. 
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Author of the New York department's 
study of the 1921 profit formula and of Overv 
the rebuttal to the Hazar 
National Board’s 
answer to that re- Accep 
port, Roy C. Mc- risks W: 
Cullough, special meeting 
assistant to Super- writer's 
intendent Dineen, William 
is a graduate of ualty, ¢ 
Creighton Prepar- Combin« 
atory School at Figur 
Omaha, and of nite tr 
Syracuse Univer- ae f ( 
sity and its law gical ha: 
school where he hazard. 
received his degree cers 
in 1941. After two seases 
years’ experience 7 abou 
as an investigator and adjuster of casy.@% t0 13° 
alty claims with a Syracuse law firm, A. & 
where he prepared cases for trial anggcomce™n 
took in compensation hearings, he en mortalit, 
tered the army air force. He was dis-gPany, ha 
charged as a major in 1946 having spent§ “es by 
several years in air corps statistical _ to 
work. Since 1946 he has been with theg the, des 
department, where, in addition to his indicates 
controversial report on underwriting give a 
profit, he has studied fidelity and surety 207 OVE 
rates, and assisted in special regulatory volving 
and administrative problems of the deg as bees 
partment. He is 30 years old, married, @W°Sht ! 
and the father of two children. on the 
the aver 
a operatio1 
Don F. NewVille has been elected Bg 
second vice- president of the Lincoln, Hen “af 
Neb., junior chamber executive council. " woah 
He is manager of the C. C. Kimball §®™” 
agency. AM.A 
Feder 
WANT ADS!) su 
at its al 
[rors 
ness ins 
COMPENSATION AND ae 
with the 
LIABILITY UNDERWRITER oad will 
We are in need of a man with con- eg ses 
siderable Compensation and General |*” The h 
Liability Underwriting experience to | solutio 
manage the Home Office Department |! Assn. rc 
of a Middle Western Stock Casualty }/‘tion o 
Company. Excellent opportunity for AMA. | 
the right party. Our employees know developn 
about this ad. Address S-63, The |/ment pla 
National Underwriter, 175 W. Jackson | jie th 
: eas tection i 
Blvd., Chicago 4, Illinois. les incr 
A AM.A 
WANTED dorse a 
, be forn 
Experienced surety man about age 35 | and Blu 
with 10 or more years experience in | |prepaid 
underwriting and production of all classes Dr. R 
of fidelity and surety bonds for respon- | )°'4!7™ar 
sible position on Pacific Coast with old a, 2 
established multiple line company with | Josition y 
large volume surety business. Excellent |}merger . 
opportunity for man with right background As a 
and experience. Reply giving full history, |} Ze 
references, approximate salary expected, to eat 
Box S-46, c/o National Underwriter, 175 all aca 
West Jackson Blvd., Chicago 4, Illinois. pital car 
and dist: 
Two y 
C€sta Ss 
INSURANCE UNDERWRITER men 
Capable of underwriting general liability, bur- Jical care 
gl and glass lines and supervising casui ever, so 
sootes of western departmental office. - 
Mr. Gee, CEntral 6-8570, Metropolitan Casualty }\M.C.P 
Insure Company, So. La Salle, Chicago, fthe limi 
Illinois. Organiza 
plans an 
merger 
Blue Shi 
AVAILABLE 
Former home office claims executive for large Hike ] 
casualty carrier, now self employed. desires to ie 
return to i e busi Any ction | Virgin 
considered. Write S-67, The National Under- |"iond B 
writer, 175 W. Jackson Blvd., Chicago 4, Illinois. on inci 
ne stat 
associati 
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Overweights Present Extra 
Hazards as A. & H. Risks 


Acceptance of overweights as A. & H. 
risks was discussed at the November 
meeting of Home Office A. & H. Under- 
writers Round Table of Chicago, with 
William Franklin, Bankers Life & Cas- 
valty, chairman ‘and William Bennett, 
Combined, secretary. 

Figures compiled indicate a very defi- 
nite trend toward excess mortality 
among overweights. Likewise, the sur- 
gical hazard is greater as is the accident 
hazard. Liver and gall bladder diseases 
increase appreciably; coronary and heart 
diseases about one-half; chronic nephri- 
tis about 134 times and diabetes from 
8 to 13 times. 

A. & H. insurance, of course, is more 
concerned with morbidity than with 
mortality figures. Mr. Franklin’s com- 
pany handles obesity on hospital poli- 
cies by v writing with a rating range from 
wh to 50% in premium, depending on 
the degree of overweight. Experience 
indicates that this class of risk will 
give a loss ratio range from 15% to 
20% over standard risks. In cases in- 
volving extensive abdominal surgery, it 
has been the experience that an over- 
weight risk will remain in the hospital 
on the average 234 days longer than 
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Lee Eubanks, United, will be chair- 
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C. Kimball 
AM.A. Declares War on 
Federal Health Insurance 
\ D S ST LOUIS—American Medical Assn. 
at its annual meeting here launched a 
[rious war on the compulsory sick- 
less insurance program proposed by 
AND I Federal Security Administrator Ewing 
with the backing of President Truman, 
RITER and will back it up with a $3.5 million 
with con- |}ar fund, to be raised by an assessment 
dG ai | 4°! $25 on each of its 140,000 members. 
Pretneasiiy The house of delegates adopted this 
Yerience to freolution: “The American Medical 
Yepartment |/Assn. reaffirms its belief in the appli- 


ite a insurance on a voluntary basis. The 
¥Y #or/'4.M.A. has encouraged and assisted the 
yees know |/idevelopment of the voluntary pre-pay- 
S-63, The |/ment plan. Coverage is now being pro- 
W. Jackson vided throughout the country and pro- 
tection is being extended rapidly to an 
ever- increasing portion of our popula- 
tion,’ 
A.M.A, rejected a proposal to en- 
) dorse a national insurance company, to 
be formed by a merger of Blue Cross 


¢ Casualty fase of the principle of medical care 








‘Teceived from the 





ut age 35} fand Blue Shield, to provide voluntary 
perience in| jprepaid medical and hospital care. 
£ all classes Dr. Raymond L. Zech of Seattle, 


chairman of a committee recommending 


for respon- , : 
P the proposal, said he believed that the 


st with old 


‘ action of A.M.A. in rejecting the prop- 
mpany with | Josition would ‘ ‘throw cold water on the | 
Excellent merger scheme.” 
background As a substitute for the proposal by 
full history, Dr. Zech’s committee, the house of 


delegates approved the formation of a 
national enrollment agency to coordinate 
all existing approved medical and hos- 
pital care plans. It also would help sell 


oxpected, to 
rwriter, 175 
, Minois. 








a fand distribute their services. 

ommmummes § | WO years ago the A.M.A. sponsored 
establishment of Associated Medical | 

TER Care Plans to encourage voluntary med- 

liability. bur- ical care and hospital group plans. How- 

oe ever, some of the medical men fear 

litan Casualty }\-M.C.P. has been operating outside 


alle, Chicago, ithe limits suggested by the sponsoring 
Organization. It has fostered Blue Shield 
plans and was also a supporter of the 
Merger proposal for Blue Cross and | 
Blue Shield. 


Hike B. C. Rates in Va. 


Virginia Hospital Service Assn. (Rich- | 
mond Blue Cross) has been granted a 
tate increase of 10% effective Jan. 1 by 
the state corporation commission. The 
association had asked for 24% increase. | 
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In asking for a rate boost the association 
sought authority to levy service charges 
against persons enrolling as individuals 
rather than through organized groups. 
This was denied. The increases are ex- 
pected to provide sufficient income for 
operating expenses and the setting aside 
of $100,000 a year to build up depleted 
reserves. 


Gen'l American Starts 
A. & H. Dividends Jan. 15 


General American Life will after Jan. 
15, begin payment of dividends on A. & 
H. policies under a plan inaugurated in 
1946. Credits are given at the end of 
the third policy year. Current dividends 
are equal to 5% of the annual premium 
and are credited on the anniversary date 
of the policy regardless of mode of 
premium payment. 


Recovery Not Taxable 
WASHINGTON — The internal 
revenue bureau has ruled that amounts 
“M Company em- 
ployes’ benefit association,” which qual- 


ifies as an insurance company under 
section 29.3797-7, regulations 111, “on 
account of non-industrial disability con- 
stitute amounts received through 
accident or health insurance as com- 
pensation for personal injuries sick- 
ness ,.. ” such amounts are therefore 
held excludable from gross income un- 
der section 22(b) (5), internal revenue 
code. 

The bureau says the association is 
voluntary and its funds are derived 
from members’ dues. An equal amount 
paid by the employer, and earnings on 
such funds. Rights of members are in- 
defeasible, the bureau said, and are dis- 
tinguishable from those in other sick 
disability benefit plans, some of which 
the bureau does not class as “insur- 


ance” at all, specifically where employ- 
ers pay sick benefits directly to em- 
ployes. 





N. A. Accident Coast Shifts 


Gordon C. Fuller has resigned as 
branch manager at Seattle of North 
American Accident after nearly 40 years 
with that company. He has built one of 
its leading agencies there. He is suc- 
ceeded by Miss Mary Banton, long as- 
sociated with Mr. Fuller. 

J. B. T. Martin, who has been district 


CASUALTY 25 


agent at Spokane, has been appointed 
general agent for the Inland Empire 
area. 





New “Non-Can” Company 
Organized at Indianapolis 


Disability Income is being organized 
at Indianapolis to write non-cancellable 
disability insurance. It will have paid- 


in capital of $100,000 and surplus of 
$100,000. Richard A. Calkins, general 
agent of Massachusetts Indemnity, is 


one of the main promoters and is slated 
for president. 

Directors include Dr. Harold C. 
Ochsner, head of the radiology depart- 
ment at Methodist hospital; Robert D. 
Coleman, attorney; C. Norman Green, 
accident and health department man- 
ager of Hoosier Casualty; Oren D. 
Pritchard, manager Union Central Life; 
J. Lowell Craig, Northwestern Mutual 
Life; Everett L. Fleck, district manager 
of Equitable Society. Dr. Ochsner is to 
be vice-president and Mr. Coleman, vice- 
president and counsel. 





Prudence Life, Chicago has named 
Walter M. Fischer as manager of its 
new agency office in the Dierks building, 
Kansas City. 
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CHANGES 


Nixon Now Claims Head of 
London & Lancashire Ind. 


David S. Nixon has been elected an 
assistant secretary of London & Lanca- 
shire Indemnity in charge of ‘« claims 
department. He has been an me L. 
man about 25 years, having Bete at 
Detroit. He was transferred to Hart- 
ford in 1940 as assistant to William 
Flett, who retired on pension Nov. 1. 
Mr. Nixon is a graduate of Detroit 
College of Law. 








Barr Names New Managers 


Jack Barry has been appointed man- 
ager at El Centro, Cal., of the Barr 
Adjustment Co. He was formerly in 
the claim department of Liberty Mutual 
at New York and before that was chief 
claim examiner for the New York State 
Compensation Fund. 

James MacIntosh has been appointed 
manager at Las Vegas, Nev. He was 
formerly in the claim department of 
Pacific Automobile at Los Angeles. 


Open Cleveland Branch 


The Dearborn National companies of 
Detroit have opened an Ohio branch at 
1201 NBC building, Cleveland, under 
the management of B. L. Fisher, and 
with Mrs. Alice Haas as office manager. 
It will service all of northern Ohio. 

Mr. Fisher is transferred from «the 
Detroit office. He has had wide expe- 
rience in home office and field work. 








Travelers Promotes Three 


Travelers has promoted William T. 
Ryan and John F. Scott to assistant 
purchasing agents and Erskine E. 
Hamilton to assistant superintendent of 
the supply department. 





P. P. Conway to Eureka 


Eureka Casualty has appointed Peter 
P. Conway, formerly assistant claims 
manager of Keystone Automobile Cas- 
ualty, as liability claims superintendent. 

Mr. Conway succeeds T. S. Pearce, 
who has ange. 








PERSONALS 


George W. Crapo, special agent of 
Fidelity & Casualty at Los Angeles, has 
completed 25 years with the company 
and become a member of the America 
Fore “Old Guard.” 





John R. Lange, 
comniissioner, 


the new Wisconsin 
is a departmental career 
man who began 
with the Wisconsin 
department in 1920 
as assistant actu- 
ary. Prior to this, 
he had graduated 
from the Univer- 
sity of Wisconsin 
and served in the 
first war. He was 
named chief actu- 
ary of the depart- 
ment in 1930 and 
became a fellow of 
Casualty Actuarial 
Society in 1933, Mr. 
Lange is serving 
his second term as a member of the 
blanks committee of National Assn. of 
Insurance Commissioners. 

Conkling, Price & Webb, Chicago 
general agents for London Guarantee, 
honored Al Ernst, local agent at Alton, 
Ill, upon his completion of 52 years of 
representating the company. The agency, 
said to be the oldest in Illinois, cele- 
brates its 100th anniversary in May. 
Present on the occasion from Chicago 
were L, J. Carpenter, member of the 
firm of Conkling, Price & Webb and 





J.R. Lange 


E. J. Brink, state agent of London Guar- 


DEATHS 


J. A. Millener, executive secretary of 
Federation of Insurance Counsel, died at 
Rochester, N. Y. 
He was the chief 
founder of the fed- 
eration and the ac- 
knowledged “power 
behind the throne.” 
He was also gen- 
eral counsel of Co- 
lumbian Protective. 
He graduated from 
the Law College of 
Syracuse Univer- 
sity. He served as 
president of Inter- 
national Claim 
Assn. in 1922-23. 
He organized In- 
ternational Assn. of Insurance Counsel 
and was its secretary from 1920-1935. 

Mrs. Nelsona Traphagen, 75, vice- 
president and treasurer of Time of Mil- 
waukee, which was founded by her 
father, J. O. Paddock, died after a long 
illness. She became active in the com- 
pany in 1943 after the death of her hus- 
band, Charles G. Traphagen, who suc- 
ceeded Mr. Paddock as president in 1919. 
R. L. Paddock, present president, is a 
nephew. Her brother, B. B. Paddock, 
is secretary of Central Assurance, Co- 


SURETY 


Discuss New Bond Forms 


LOS ANGELES — Surety Under- 
writers Assn. of Southern California dis- 
cussed the new public employes blanket 
bond, and the new form of self-insurer 
liability bond now being required for 
workmen’s compensation, particularly as 
to the question of cumulative liability. 
President Robert Hecht named a com- 
mittee to study the matter and make 
report. 

H. S. Vreeland, American-Associated, 
was elected secretary to fill a vacancy. 


Big U. S. Projects in West 


Canyon Constructors, composed of J. 
C. Maguire & Co. and the Griffith Co., 
Los Angeles; Brown & Root, Houston, 
and Martin Wunderlich, Jefferson City, 
Mo., jointly, had the low bid of $12,- 
940,850 when the bureau of reclamation 
opened bids for construction of the 
Canyon Ferry dam and power plant, 
Missouri basin project, near Helena, 
Mont. Continental Casualty and Na- 
tional Surety are expected to execute 
the payment and performance bonds. 

Babler Brothers and Rogers Con- 
struction Co., Portland, Ore., have been 
awarded the contract by the public roads 
administration for construction of 65.6 
miles of the Richardson highway in 
Alaska at $1,126,570. Fidelity & Cas- 
ualty through its Portland, Ore., office 
will execute the bonds. 








J. A. Millener 

















Bonding men for Employers group are 
meeting this week at the home office. 








Hargrett Named by G. A. B. 


General Adjustment Bureau has ap- 
pointed Charles F. Hargrett manager of 
the Bronx, N. Y., office succeeding Louis 
F, McIntyre. 

Mr. Hargrett joined G. A. B. in 1941 
at Norfolk, Va., after agency and com- 
pany experience in the south. After duty 
with the armed forces, he rejoined the 
bureau at New York. Since then he has 
served at Jamaica and Buffalo, N. Y. 


Ellison Pittsburgh Speaker 

Edward W. Ellison, superintendent of 
agents of Aetna Casualty, will address 
Pittsburgh Assn. of A. & H. Under- 
writers at its Dec. 20 meeting. 
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Mass. Wind Deductible Plan Aired : 


(CONTINUED FROM PAGE 2) 








destroyed 230 homes and 158 other build- 
ings and damaged 3,898 dwellings and 
915 other buildings. 

“From 1938 through 1944, the mutuals 
writing the bulk of the mutual business 
in Massachusetts had a loss ratio of 
107.3% on extended coverage and the 
stock companies’ loss ratio was practi- 
cally the same. For the 10 years 1937 
through 1946 the extended coverage loss 
ratio of all companies in Massachusetts 
was 371% on a written basis. 

“Typical leading stock companies re- 
ported that in 1947 losses under $50 ac- 
counted for between one-third and two- 
thirds of the total number of losses and 
from 15% to 30% of the dollar total of 
loss payments. The New England agency 
mutuals reported after the 1944 hurri- 
cane that their loss payments would 
have been reduced about 30% if all 
their policies had then had the $50 de- 
ductible.” 


Actuarial Point Clarified 


Asked by Mr. Curry to explain “how 
it is that if most of the losses are now 
less than $50 the rule calls for adding 3 
cents to the 9 cent rate for deleting the 
deductible.” 

“On non-fire resistive buildings to 
which those rates apply,” replied Mr. 
Hermes, “the amounts paid under $50 
are just about 25% of the total, so we 
reduce the 12-cent rate by 25% which 
produces the 9-cent rate.” 

Secretary Edward D. Sirois of Mu- 
tual Fire Insurance Assn. of New Eng- 
land, President Eliot R. Howard of 
Middlesex Mutual Fire, and Vice-presi- 
dent H. J. Thomsen of Corroon & 
Reynolds, also supported the views of 
Mr. Doremus and Mr. Hermes. 

Mr. Sirois stated the wind claim situa- 
tion had gotten to the point two years 
back where either rates had to be in- 
creased or a deductible adopted. Only 
a small percentage of the people carried 
E.C. and since a rate increase would 


affect all insured this was not con- 
sidered in the public interest. 
In the year 1947, which was not a 


hurricane year, he said, 15 of his member 
companies had 8,787 windstorm losses 
in Massachusetts, 76% of them for less 
than $50; 12% for between $50 and $100 
and 12% for over $100. 

“My association believes that the best 
interests of the great majority of the 
people who are buying E.C. would be 
served by selling them the deductible,” 
he concluded. 


Howard Cites Small Claim Problem 


Mr. Howard called attention to the 
10% extension of dwelling policies to 
cover outbuildings and said this had 
added to the small claim problem. 
Elimination of claims under $50 would 
speed adjustment of other claims. A 
20 minute windstorm in Boston suburbs 
in June, 1946, brought his company 
600 claims and a snow storm in Novem- 
ber, 1947, had brought in 550 more, 
said Mr. Howard. Property owners 
would be better off if they bore the 
losses under $50 themselves and relied 
on insurance to take care ot real losses, 
particularly in view of the high adjust- 
ment expense on the small claims. 


Resident Secretary John Adam, Jr., 
of Central Manufacturers Mutual, met 
the charge that there was discrimina- 


tion against the small policyholder, by 
saying “The insured who pays the ex- 
tra eae for deleting the deductible 
is actually buying only $50 more of in- 


surance, while the “en policyholders 
pay much more for that $50 worth 
than does the small one.” 

The actuarial clerk of the depart- 


ment, Lillian Robbins, at the outset, had 
presented detailed comparison between 
the old and new extended coverage 
rates and stated that “although the de- 
ductible brought a 10% reduction in the 
E.C. rates for many risks, rates for simi- 
lar coverages are now higher than they 
were before. 


“In the case of a $5,000 policy on 


a single frame dwelling,” Miss Robbins 
said, “the old premium for E.C. with- 
out deductible would be $5. Now, the 
premium would be $4.50 with the deduc- 
tible, or $9.50 without the deductible. 
On a fire-resistive dwelling the same size 
policy would cost $1 without the deduc- 
tible at the old rates, or $6 without the 
deductible now.” 

Asked if these rates were in compli- 
ance with the rating laws, Miss Robbins 
stated she had tried to ascertain, but 
upon cross examination by Counsel John 
W. Downs, representing the companies, 
Miss Robbins stated “I am 


position to say whether they conform 
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Ford’s Expanded Group 
Program Now in Effect 


The expanded and liberalized group 
program of Ford Motor Co. has now 
gone into effect. The group life, ADD, 
and accident and sickness portions of 
the program are with John Hancock 
Mutual Life, which has been the in- 
surer of the more limited scheme that 
has been in effect in the past. The Blue 
Cross has the hospital and surgical 
coverages. The new setup is on a con- 
tributory basis and embraces both the 
hourly wage and salaried employes. 

The accident and sickness benefits are 


payable for a maximum of 26 weeks and 
amount of the benefits is related to the 
earnings of the individual. In the past 
a flat $15 was paid for a maximum of 
13 weeks. 

The life insurance amounts are now 
geared to earnings instead of being a 
flat of $1,500 as in the past. The ADD 
coverage is entirely new. 


Minn. Football Films Shown 


Minnesota university football pictures 
were shown following a dinner of the 
Blue Goose at Minneapolis and will be 
given again at the Dec. 13 luncheon of 
Insurance Club of Minneapolis. 





not in a | 


to the standards of adequacy, reason- | 


ableness and non-discrimination.” Mr. 
Curry had previously 
show by the witness that the commis- 
sioner had found the filing did not meet 
the standards of the act. 

Commissioner Soule of Maine at- 
tended the hearing but did not speak. 
President Arthur B. Fair and other 
officers of Massachusetts Assn. of In- 
surance Agents, were also present, but 
the association took no open position 
on the question at issue. 





Survey Insurance 
Buying Organization 


(CONTINUED FROM PAGE 2) 


machinery, criminal loss, bonds and lia- 
bility insurance, claims, losses and real 
estate to be administered almost exclu- 
sively by the insurance division, and 
plant protection and safety engineering 
are generally set up as a separate de- 
partment. Group insurance is under the 
direction of the insurance administrator 
in more than half the companies that 
replied; under personnel in about one- 


quarter and under a variety of other de- | 


partments in the remainder. 
Requirements for Administrator 


Requirements for an insurance admin- 
istrator as indicated by expressions of 
opinion in the survey are a general 
knowledge of insurance coverages and 
practices, understanding of business 
law, experience in the employer’s line 
of business, ability to think objectively, 
some knowledge of the physical side of 
safety practices, and an education that 
will permit the advancement of the in- 
surance administrator to positions of 
greater importance. 

Only a very small percentage of in- 
surance administrators analyze the finan- 
cial standing of their insurance carriers. 

In connection with fire insurance, 
82% of the reporting companies place 
their insurance through brokers and in 
casualty the ratio is 87%. On group 
insurance 51% is placed through brokers. 
It is generally found best to make one 
broker responsible for all of a given 
kind of insurance. If it is necessary 
because of local conditions to divide the 
business, it should be supervised by the 
primary broker who may make the 
necessary commission arrangements. 

On the 
one-third were favorably 
the work done by such 
sider their cost reasonable. 
third had directly 
and the remainder had no opinion. The 
service had become so much a part of 
their business system that it was ac- 
cepted without question or comment. 


W. Va. Rate Law Sought 


The West Virginia insurance depart- 
ment has invited insurance companies 
and agents to agree on a plan for cas- 
ualty rate regulation that can be offered 
to the 1949 legislature. The question of 
such legislation was bitterly fought in 
the 1947 legislature and the result was 


Anot! 1er 





that there was no enactment. West Vir- 
ginia is one of three states in which 


casualty rate regulation is lacking. 


the opposite opinion | 


_ AMERICAN SURETY GROUP 


stated he would | 
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~ Here's a © must 


in 1949 


in their 1949 budgets. 


We recommend that:— 


tection. 





Our Agency 


matter of consultants about | 
impressed by | 
firms and con- | 


for your clients’ budgets 


DisHonEsty INsURANCE PROTECTION 

is going to be increasingly important to employers 
in 1949, judging from the unusually large 
embezzlements that have occure/ in 1948. 

Prompt action is needed on the part of Agents 
and Brokers in calling their clients’ attention to the 
importance of including this protection 


with its accompanying Loss Prevention Service 


1) ALL employees of your clients be covered. 


2) The amount of bonds be proportionate to 
the size of the possible loss. Today’s in- 
creased values require increased pro- 


and Production Department will be glad 


to help you with detailed information. 


AMERICAN SURETY COMPANY 
NEW YORK CASUALTY COMPANY 


100 Broadway 


Casualty ° Surety * 


SURETY FIRE INSURANCE COMPANY 


New York 5, N. Y. 


Automobile ° Inland Marine 
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Minn. Fire Loss May 
Reach All-Time High 


An all-time high of more than $10,- 
000,000 in fire losses in Minnesota this 
year is forecast by Leonard C. Lund, 
deputy insurance commissioner in charge 
of fire marshals. The state loss in 1947 
was $8,693,934. 

Minneapolis is expected to top 1948 
losses with about $3,000,000 as compared 
with $2,778,368. Duluth is expected to 
show a loss of well over $2,000,000 due 
to one big fire that approximated that 
much. Last year Duluth’s loss was only 
$151,500. 

St. Paul, with an estimated loss of 
about $800,000, will make the best show- 
ing of the three large cities in the state. 
The 1947 loss in St. Paul was $680,954. 
For the balance of the state the loss 
this year is placed at $4,600,000 to date 
and may reach $5,000,000 by the end of 
the year. 


Pleads for End to Needless 
Cancellation and Rewriting 


JEFFERSON CIT Y—Superintendent 
Jackson of Missouri, in letters sent to 
various agents and brokers associations 
pleads for discontinuance of the prac- 
tice of canceling and rewriting insurance 
in connection with transfers of realty. 
He said he has received complaints in- 
dicating that the practice has become 
common. One piece of real estate was 
transferred four times within the year. 
Before the first transfer it was insured 
for a term of five years, and instead of 
assigning the policies to the new owner, 
at each transfer the policies were can- 
celed short rate and new policies written. 

“Where the original insurance is ade- 
quate both as to the amount and to the 
kind of coverage, there can be no reason 
or motive for such cancellation other 
than one of profit to the agent or broker 
securing the business for himself,” Mr. 
Jackson states. “Such practice results 
in losses to the assured, and to the orig- 
inal agent or broker because the com- 
mission is charged back to him. Usu- 
ally the assured is not even told that he 
is sustaining a loss. 

“While our appellate courts have held 
valid a contract by which the assured 
(mortgagor) authorizes the trustee in a 
deed of trust to renew policies expiring, 
the courts have never held that the trus- 
tee,as the agent or broker may cancel a 
policy short rate at the expense of the 
assured, solely for the purpose of mak- 
ing a profit for himself in the way of 
commissions. 

“Such practice is not in the interest 
of policyholders and should be discon- 
tinued.” 


Champaign County, IIl., 
Agents Elect 


The Champaign County Association 
of Insurance Agents elected these new 
officers: President, Robert C. Ester- 
gard of the H. R. Bresee & Co. agency; 
vice-president, Elmer P. Hoggatt, and 
secretary-treasurer, James W. O’Neil. 
On the executive board were named C. 
A. Atwood, H. H. Monier, George 
Franks, Frank Smith and Frank R. 
Cogdal. 

The association has been more or less 
inactive, but was revived recently. It 
holds luncheon meetings every second 
Tuesday. 


Hjermstad Elected 


MINNEAPOLIS —Hijalmer Hjerm- 
stad, president of Citizens Fund of Red 
Wing, was elected president of Minne- 
sota Assn. of Mutual Insurance Com- 





panies at the annual meeting. Other of- 
ficers are John M. Ramey, vice-president 
Farmers Home Mutual, Minneapolis, 
vice-president; Miss A. J. Dahlstrom, 
Minneapolis local agent, secretary. 

Directors are J. E. Hanson, Hard- 
ware Mutual, Minneapolis; C. S. Laid- 
law, Minnesota Farmers Mutual, Min- 
neapolis; and W. C. Anderson, Town 
Mutual Dwelling of Des Moines. John 
A. Buxton, Mutual Implement & Hard- 
ware of Owatonna, was elected national 
director. Mr. Hjermstad will be chair- 
man of the legislative committee. 


Minn. Precedure Revised 


The Minnesota department, commenc- 
ing Dec. 1, is combining the written ex- 
aminations for applicants for agency li- 
censes on casualty and automobile in- 
surance into one examination to be known 
as “casualty and automobile.” Hence 
the lines of insurance for which exami- 
nations are now given are life; A. & H.; 
fire, casualty and automobile; bonds and 
surety; and farm, windstorm and _ hail. 


Discuss Plans for Year 


The executive committee of Minne- 
sota Assn. of Insurance Agents is meet- 
ing this week with chairmen of all stand- 
ing committees and the presidents of the 
various regionals and local boards to 
consider plans and activities for the 
coming year. 


T. A. Bryan Makes Change 


OMAHA—Thomas A. Bryan, secre- 
tary of Omaha Fire Insurance Agents 
Exchange for 10 years, has joined the 
insurance department of T. H. Maenner, 
Inc., of Omaha. Mr. Bryan was secre- 
tary for several years of Nebraska and 
Omaha Assns. of Insurance Agents. 


Wichita Party Advanced 


The Christmas party of Wichita Assn. 
of Insurance Agents has been moved up 
a day to Dec. 15. Guests will number 
some 200, including officers and execu- 
tive committee of the Kansas associa- 
tion, who are meeting in Wichita at the 
time; public officials and office employes. 
A. E. Smoll of Smoll-Bounous and EI- 
mer Beezley of Beezley, Outland & 
Foote are in charge, 


SOUTH 


Texas Recodification 
Favored by Butler 


The Texas insurance laws should be 
redrafted and brought up to date, Com- 
missioner Butler told the Texas Assn. 
of Life Insurance Executives at its an- 
nual meeting. He said the Texas code 
varies in a wide degree with most of 
the larger states. He urged that three 
members of the house insurance com- 
mittee and three from the senate 
committee be appointed to have final 
say on what should go into the new 
code, with meetings open to the public. 

He said _ recodification should be 
thought of in terms of policyholders 
first and companies and agents second. 
Commissioner Butler has been chairman 
of the laws and iegislation committee 














for the National Assn. of Insurance 
Commissioners during the last two 
years. 





Use Homemade Fire Truck 


A homemade fire truck and 30 volun- 
teer firemen have solved fire-fighting 
problems at Emory, Tex., an incor- 
porated town of 800. The insurance 
key rate had jumped to 50c to which 





15% penalty had been added because 
of the ratio between paid losses and fire 
insurance premiums. The old bucket- 
brigade just couldn’t do the job. A 
bond issue was voted but buyers said 
the issue was too large for the town’s 
assets. The president of the bank con- 
tributed a repossessed truck and a 
young mechanic built the truck. Other 
citizens purchased a 500 gallon tank, 
ladders, pumps, fire hooks and a new 
motor. 

Three alarms have been answered and 
three fires have been extinguished, 
Emory’s fire-record-penalty has dropped 
from 15% to 10%. 


Texas Groups See Films 


The field clubs of Texas and the Dal- 
las Insurance Agents Assn. held a joint 
luncheon to see the film, “Let’s Count 
the Cost” and “Texas City Comes Back.” 
About 250, including some thirty presi- 
dents of Dallas luncheon clubs, attended. 
Many of the luncheon clubs will use 
the films for their programs. The Texas 
City film will have a week’s continuous 
run at the Home Builder’s Exhibit at 
the Fair Grounds, Dallas. The pictures 
are being shown in Dallas as a part of 
the association’s public relations pro- 
gram. 


Vernor to Speak at Memphis 


Richard E. Vernor, manager of the 
fire prevention division of Western Ac- 
tuarial Bureau, Chicago, will address a 
dinner meeting of Commercial & Indus- 
trial Fire Prevention Assn. of Memphis 
Dec, 13. 





To Pick Tenn. Group Carrier 


NASHVILLE—A carrier for group 
insurance for members of Tennessee 
Assn. of Insurance Agents is to be de- 
cided Thursday when a committee com- 
posed of James H. Donoho, Hartsville, 
chairman; Hayes Hartnett, Nashville, 
and Earl Seaton, Jackson, will hear rep- 
resentatives of Pilot Life and Provident 
Life & Accident, which have submitted 
proposals, This committee will recom- 
mend one of the proposals to the direc- 
tors’ meeting here. The group insurance 
will be offered to both principals and 
cacti of local agencies. 





COAST 


Seattle Blanket Club 
Installs New Officers 


Over 100 members attended the an- 
nual ‘Employers’ Night” banquet of the 
Seattle Blanket Club. Ed Swanson of 
LaBow, Haynes Co., Inc., retiring presi- 
dent, was awarded the Roy M. Vaughn 
memorial plaque by George W. Clarke, 
attorney for the standard fire companies 
in Washington, who is an “alumnus” of 
the club, a past president and a former 
holder of the award. Mr. Clarke traced 
the origin of the young men’s insurance 
organization, which was founded in 1926. 
The Vaughn memorial, established in 
1935 in honor of the club’s founder, is 
presented each year to the member mak- 
ing the greatest contribution to the or- 
ganization. 

Willard H. Scott of the Scott agency, 
also a former club president, presented 
Mr. Swanson with the traditional past 
president’s pin. ‘Ralph C. Lewis, the 
1947 president, presented membership 
pins to the incoming class of “risks.” 
Newly-elected officers installed were 
Stanley Dec, D. K. MacDonald & Co., 
president; Elmer Stewart, Pacific North- 
west Underwriter, vice-president; Harry 
Pantages of the Thomas D. Lentgis 
agency, secretary; Frances Dawes, D. 
K. MacDonald & Co., treasurer. 

Commissioner Sullivan of Washing- 
ton gave a short talk, referring to some 








of the major problems confronting the 
industry and especially the National 
Assn. of Insurance Commissioners. He 
asked the support of the Seattle insur- 
ance fraternity in staging the annual 
commissioners’ convention to be held in 
Seattle next June. 


Pick Slate of Officers 


SEATTLE—The slate of officers rec- 
ommended for election at the Jan. 11 
annual meéting of King County Insur- 
ance Assn. has been sent to members. 
Following the custom of advancing the 
vice-president, J. R. Storm of Storm & 
Co., has been nominated to succeed H. P, 
Sargent. Elwell C. Chase of McGraw, 
Kittinger & Case is the nominee for 
vice-president and William C. Greer has 
been recommended for secretary. 

Three of the six trustees are elected 
each year. Recommended are LeRoy 
Hunter, Robert P. Cunningham and 
Clayton H. Rychard of Byington, Rych- 
ard & Hurley. 

Headliner on the banquet program 
will be Louis LaBow of LaBow, Haynes 
Co., Inc., who will give his impressions 
of the insurance hemispheric conference 
which he attended recently in Mexico 
City. 

Guests will include Commissioner Sul- 
livan and his deputies, Mayor Devin and 





other city and county officials. 


W. M. Houston Is Host 


W. M. Houston, the recently ap- 
pointed U. S. manager of New Zealand 





Dec. 10 at the new location of those 
companies at 340 California street, San 
Francisco. 








CANADIAN 


Canadian Federation Elects 


TORONTO—H. L. Hutton has been 
elected chairman of the Canadian fed- 





eration of Insurance Agents. Vice- 
chairmen are R. L. Duclos, C. J. Du- 
puis and A. J. Ryan. Automatically 


elected to the council are the presidents 
of the various local associations. 

A resolution was adopted which states 
that federation “unanimously subscribes 
to the principle that rates of com- 
mission to agents should be determined 


on the basis of services rendered; 
and not on a uniform rate to all 
agents.” The recent Dominion Board 


ruling on agents’ commissions being in 
contradiction of this principle, it is re- 
quested to reconsider such rule. 





Open Season at Winnipeg 
WINNIPEG—More than 200 at- 
tended the inaugural dinner of Insurance 
Institute of Winnipeg. The Institute 
will conduct lectures in the general prin- 


ciples and inland marine courses. Offi- 
cers are: President, Chas. R. Francis, 
Canadian Fire; vice-president, M. 


Charter, Canadian Surety; secretary, N. 
J. Black. 


Opens Toronto Branch 


Great American has opened a branch 
office at Toronto in charge of George 
E. Howe, superintendent of agencies. 


Dyer Assistant Manager 


North British & Mercantile has ap- 
pointed R. Dyer assistant manager for 
Canada. He has been with the group 
more than 30 years. 


Hardy Alberta President 


M. R. Hardy of Barrhead has been 
elected president of Alberta Insurance 
Agents Assn. Vice-president is R. H. 
Kent, Medicine Hat, with J. C. Wain- 
right, Calgary, as secretary. 








and South British, is holding open house | 
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N the New York to Buffalo highway 

in the town of Canajoharie stands a 
handsome low-lying stone structure—fam- 
ous throughout Mohawk Valley as the Van 
Alstyne House. Now the Fort Rensselaer 
Club, place of social functions, it was once 
the chief meeting place of a hardy band of 
pre-Revolutionary patriots. 

When Marte Janse Van Alstyne built his 
house in 1749, he was constructing not only 
a home but a vantage point from which he 
could closely supervise and protect his near- 
by mill. So successful were he and his part- 
ner in this and other enterprises that Cana- 
joharie soon gained a wide reputation as a 
lively and important trade center. 


Van Alstyne's ™ 
juarters for a Cause, | 


Furnished with early Americana gathered from the neighborhood 
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With the approach of the Revolutionary 
War, Canajoharie became the Valley’s knot 
of resistance in the pending fight for free- 
dom. As early as 1774, in defiance of Tory 
overbearance, a group of local patriots or- 
ganized the Tryon County Committee of 
Safety, choosing as their meeting place the 
home of a sympathetic Van Alstyne. Shortly 
after, this same body of men fired the first 
shots of the war west of the Hudson River. 

Never palisaded but always a strong 
point of defense, Van Alstyne House served 
as legislative, judiciary and military head- 
quarters for the committee through 1775. 
The plans and decisions made here during 
this time did much to bring about the final 
independence of that sparsely settled 
country. Almost two years before the 
Declaration of Independence, these 
patriots of Tryon County had bound 
themselves to follow the regulations 
set forth by the First Continental 
Congress. 

Thereafter, the fame of Van AI- 
styne House was such that many dis- 
tinguished men and women went out 
of their way to pay it a visit. General 
Washington himself, and his staff, 
dined and lodged here in 1783. A 
later guest, Tom Moore the Irish 
poet, inspired by this attractive site, 





was said to have here begun his famous 
poem with the following opening lines: 

“From rise of morn to set of sun 

T've seen the mighty Mobawk run” 

Today the Van Alstyne House—its archi- 

tecture and masonry faithfully preserved by 
the Fort Rensselaer Club—retains its origi- 
nal style and dignity. Furnished in true 
Colonial style, it houses also many valuable 
Mohawk Valley documents, relics and his- 
toric works of art. It remains a fitting me- 
morial to the enterprising forefathers whose 
resourceful efforts were a great contributing 
factor in winning the American cause for 
independence. 


* . ® 


The Home, through its agents and 
brokers, is America’s leading insurance 
protector of American Homes and the 
Homes of American Industry. 


*« THE HOME * 
Prsurance Company 


Home Office: 59 Maiden Lane, New York 8, N.Y. 
FIRE . AUTOMOBILE ° MARINE 


The Home Indemnity Company, an affiliate, 
writes Casualty Insurance, Fidelity & Surety Bonds 





“Five weeks at the Aitna Home Office Casualty and Surety Sales 

Course were eye-openers for a man who had already acquired con- 

siderable knowledge and experience during eight years as an insurance agent. 
I .reaped immediate benefit through additional confidence, working knowledge 
of the business, and understanding of the theory of insurance. 


“Within a year after completing the Course, my production had increased 43%, 
earning me an interest in the business. At the end of three years, I had become 
a full partner and today, our business has increased five-fold. 


“The Sales Course deserves a large share of the credit for this success. Unques- 


tionably, the time and money spent to attend have proved to be the most 
profitable investments I have ever made!” 


John H. Cobbs 
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